 Aulootiuge News 


America’s Only Weekly Automotive Trade Paper 


The Newspaper of the Industry 








Vol. 17, No. 2697 


DETROIT, DECEMBER I, 1941 


$4 Per Year, 15¢ Per Copy 





NEW-CAR PRICE CEILING IMMINENT 


Dealers to Meet Today 
With OPA on ‘Packing’ 


Higher Delivery Charges and Freight Markups Likely 
To Be Okayed With Price ‘Packs’ Eliminated; 
No Order Expected on Used Cars 


By Pete Wemhoff 
Managing Editor 
DETROIT.—With 80 representative dealers scheduled to 
confer today (Monday) with OPA officials in Washington— 
following OPA’s session with car makers during the past 
week—it appears likely that, within a fortnight, OPA will: 
1—Freeze new-car prices at their present levels; 2—Pro- 





Sparks 


What Happened 
in Other War 
Youth Asks Questions 
Column Tells Him 
Then and Now 


By 
Chris Sinsabaugh 











department is a question- 
and-answer column this week 
to a certain extent. The change of 
pace is inspired by a letter from 
a young manager of a dealership, 
who figures that this columnist is 
old enough to tell him what hap- 
pened in the automobile industry 
during World War I. Mebbe he is 
right. At any rate I'll do my best. 
The inquirer is Earl L. Platt jr., 
manager of the Susquehanna Mo- 
tor Co., Inc., of Harrisburg, Pa., 
Willys distributor, who writes: 


“BEING practically a newcomer 
in the automobile business, as I 
have only been connected with the 
Willys distributorship in Harris- 
burg for the past six model years, 
I am writing you as I feel sure 
lots of other ‘youngsters’ would 


_ like to do. 


“I feel quite sure there are 
hundreds of men managing auto- 
mobile concerns today that have 
no knowledge whatsoever of con- 
ditions in our business during the 
World War I, and who feel that 
possibly some enlightenment on 
this past war would assist them to- 
day in ordering cars, selling new 
and used cars, and all other phases 
of our great business. 

“We, of course, would under- 
stand the great differences in 
volume then and now, etc., but be- 
lieve that you could certainly give 
us a hand as to what may be our 
future. I am not a hare-brain ask- 
ing you to tell my fortune, but just 
an ordinary business-man groping 
for some solution to our troubles 
and some friendly advice. 

“Certainly any information you 
care to give me either by letter or 
through your paper will be very 
much appreciated. I am, I believe, 
@ very careful reader of your paper 
and do not believe I have read any- 

(See SPARKS, Page 19, Col. 1) 


Hearings to Start 


On U.S. Bill Aimed 
At State Barriers 


Wheeler Measure Permits 
ICC to Correct Halts 


In Commerce Flow 


WASHINGTON. — Senate 
hearings will start next Mon- 
day (Dec. 8), on legislation 
designed to give highway 
transportation relief from 
oppressive size and weight regula- 
tion by the states. The proposed 
law, introduced by Senator Burton 
K. Wheeler, chairman of the In- 
terstate Commerce Committee, is 
based upon recommendations by 
the Interstate Commerce Commis- 
sion following an exhaustive inves- 
tigation of interstate highway bar- 
riers that was spurred by the 
Transportation act of 1940. 


The bill, S. 2015, would not give 
the ICC blanket authority to over- 
ride state laws regulating trucks 
but provides for piece-meal correc- 
tion of instances throughout the 
United States of commerce being 
impeded by unreasonable restric- 
tions. It is regarded as of particu- 
lar importance at this time when 
national defense activities are plac- 
ing heavy burdens on highway 
transportation and in some _ in- 
stances it has been necessary to 
cut legal corners to insure expedi- 
tion of vital defense materials. 

The trucking industry is strongly 
in favor of giving the ICC the 
wider powers sought and _ its 
spokesmen will present detailed 
arguments in support of the bill 
at the impending hearings. 

The Wheeler bill proposes to per- 
mit any group or other persons 
having a substantial interest to 
file a complaint with the ICC alleg- 
ing that a law, regulation or prac- 
tice of a state concerning the sizes 
or weights (including loads) of mo- 
tor vehicles engaged in transporta- 
tion in interstate or foreign com- 
merce, constitutes an unreasonable 
obstruction to, or burden on, or 
discrimination against, such com- 
merce, or unreasonably prevents 
the application in the public inter- 
est of a desirable degree of uni- 

(Continued on Page 12, Col. 1) 





The Top Ten 


PASSENGER CARS 


First Ten in Registrations Re- 
ported in Automotive News Today: 
1940 


1941 

Pos. Make Pos. 
1—801,083 Chevrolet 677,498— 1 
2—542,578 Ford 482,286— 2 
8—411,084 Plymouth 357,248— 3 
4—274,893 Buick 232,090— 4 

182,657— 5 


5—256,147 Pontiac 
6—206,409 Oldsmobile 155,846— 7 


7—193,173 Dodge 161,658— 6 
8—130,841 Chrysler 77,814— 9 
9—100,522 Studebaker 84,010— 8 
10— 82,255 De Soto 57,952—13 


Total All Makes 
3,359,278 2,721,202 


For complete standing of all 
makes, see Page 15, this issue. 


Ohio Dealer Body 
To Hear Cargile, 


Dietz and Elliott 


COLUMBUS, O.—All plans for 
the annual convention of the Ohio 
Automobile Dealers Assn., to be 
held at the Commodore Perry ho- 
tel in Toledo Dec. 3-4, have been 
completed, it was announced last 
week by the program committee 
of the association. 

Highlights of the first day will 
include a welcome address. by 
John Q. Carey, mayor of Toledo, 
followed by a noon luncheon with 
the Toledo Automotive Trade Assn. 
as host at which Arthur O. Dietz, 
president, Commercial Investment 
Trust, will be the speaker. After- 
noon speakers will be Earl Fenton 
of the state bureau of motor ve- 
hicles; John W. Kossin, assistant 
cashier of the Cleveland Federal 
Reserve bank, to speak on “Fed- 
eral Regulation;” S. H. Parker, 
Chevrolet dealer, Bellevue, Pa., on 
“Merchandising Service,” and L. 
Clare Cargile, president of the 
National Automobile Dealers 
Assn., on “The Situation in Wash- 
ington.” 

A visit to the Willys-Overland 
plant will open the activities of 
the second day followed by a noon 
luncheon with Joseph W. Frazer, 
president of the Willys-Overland 
Co. as host. Afternoon speakers 
will be J. B. Van Tassel, business 
consultant, Chicago Automotive 
Trade Assn., to speak on “Your 
Business and National Defense,” 
and K. B. Elliott, vice-president in 

(See OHIO, Page 3, Col. 4) 





hibit dealer price “packs” 


delivery charges and more 
freight markup for dealers. 

OPA’s contemplated action, 
aimed at an inflation spiral 
in new car prices, would be 
the federal agency’s first at- 
tempt to control retail prices, all 
previous attempts at price control 
having been confined to the whole- 
sale end. The proposed ceiling is 
believed the result of many dealers 
“packing” their retail prices this 
fall in an effort to increase profits 
in a lower-volume market. 

The combination of eliminating 
“packs” and at the same time per- 
mitting dealers higher delivery 
charges and more freight markup 
(to assure dealers sufficient profits 
under the curtailment program), 
will probably bring little change in 
the present retail prices of cars. 
Some dealers, who have been arbi- 
trarily raising retail prices, will 
undoubtedly be forced to lower 
their prices considerably. On the 
other hand, those dealers who have 
avoided the “pack” will probably 
be allowed to boost their prices to 
cover the increased delivery 
charges and freight markups. 

The major result, however, will 
be a stabilization of car prices, 
OPA officials believe, which would 
aid in checking an inflation peril 
in the nation. OPA realizes the 
magnitude of the policing job 
necessary to keep 40,000 dealers in 
line (as witness the NRA days), 
since no penalties as yet are on 
the statute books, but pins present 
hopes on the cooperation of car 
makers and dealers, plus “scare” 
propaganda. 

For the present, OPA does not 

(See PRICES, Page 13, Col. 5) 





on new cars; 3—Approve higher 





Mass. Dealers 
Demand Action 
of Congressmen 


BOSTON. — Realizing that they 
are going to “hold the bag” in the 
present emergency, car dealers and 
salesmen in the Boston area have 
decided to do something about it. 
A suggestion was made by news- 
papermen following the address 
here a short time ago by Chester 
H. Gray, director of the National 
Highway Users Conference. 


It was pointed out to some of the 
dealers and salesmen that, as far 
as they were concerned, they were 
going to be the “forgotten men.” 
And they should at least do some- 
thing about it. The outcome is that 
the Massachusetts Automobile 
Dealers Assn. will be asked to ar- 
range for a series of meetings. The 
plan is to have the first one in 
— and others in some other 
cities. 


Invitations to attend will be sent 
to the congressmen representing 
the sections where meetings will 
be held. They will be asked what 
they have done to learn if the pres- 
ent system of drastically curtail- 
ing car production is based on 
guesses, theory or practical figures. 
New England dealers and salesmen 
got a serious taste of the imprac- 
tical ideas that sometimes come 
from Washington when Secretary 
Ickes scared motorists by his pre- 
dicted gasoline shortage. The ef- 
fects of that scare, in stopping 
many sales of new and used cars, 

(See DEMANDS, Page 19, Col. 5) 





Model ‘B’ for ’42 . . . How Chrysler and Packard Will Look After Chrome is Eliminated 
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THI he 1942 Chryslers will look with chrome and stainless steel eliminated, 
oS sae wer 8 ? auaste, This Windsor six-passenger sedan is painted in two 

in the same color as 
the lower body paint. In single-tone 
in a color that contrasts with 


except for the bumpers and bum 


tones of green. Grille, front-fender mouldings and hubca 
the upper bod . Belt moulding and body side-shields matc 

oat fender mouldings and hub caps are painted 
the body. Interiors will be done in metallic enamel with 30 items, mostly hardware, affected. 


Jobs, grilles, 


8 are painted 


and windshiel 


rd Cream 


HERE’S HOW the 1942 Packard Clippers will a r after Jan. 1. This sedan c 
tone paint in basic yellow and beown’ with Packerd pe See tee- 
bonnet moulding and wheel rims. Exterior door handles are 
are of tinted gre plastic. Exterior bright-work is confined 
wiper arms and blades. The bum 
which is a coating of bright copper and bright nickel. 


as a third pick-up color on 
nted, while interior d handles 
bump rs, external leaks ‘and keys 


r of “defense chrome” is of basic steel 
A thin coating of chrome ‘se added. 
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OPM Acts to Aid Production of Car, Truck Part 


Base Period Is Changed 
to Ease Seasonal Hardships 


Special to Automotive News 

WASHINGTON. — Hardships re- 
sulting from the base period estab- 
lished under limitation order L-4, 
which affects production of re- 
placement parts for passenger cars 
and light trucks, will be relieved 
by an amendment issued last week 
by Donald M. Nelson, director of 
priorities. 

The original limitation order pro- 


Truckers Report 
Freight Volume at 
New High in Oct. 


WASHINGTON.—Volume of rev- 
enue freight transported by motor 
truck in October increased 6.9 per- 
cent over September to reach a 
new all-time peak, according to 
the American Trucking Assn. Oc- 
tober volume represented an in- 
crease of 19.9 percent over October, 
1940. 


Comparable reports were received 
by ATA from 201 motor carriers in 
39 states. The reporting carriers 
transported an aggregate of 1,696,- 
423 tons in October as against 1,- 
586,389 tons in September, and 1,- 
414,910 tons in October, 1940. 


Movement of new automobiles 
and trucks constituted approxi- 
mately 2% percent of the total ton- 
nage reported. Tonnage in this 
class, continuing to rise sharply 
following factory shutdowns for 
model changes, increased 129.3 per- 
cent over September, but remained 
9.9 percent under October of last 
year. 


Almost 85 percent of all the ton- 
nage transported in the month was 
reported by carriers of general 
freight. The volume in this cate- 
gory increased 5.2 percent over 
September, and 22.0 percent over 
October of the previous year. 


Transporters of petroleum prod- 
ucts, accounting for almost six per- 
cent of the total tonnage reported, 
showed an increase of 4.4 percent 
over September, and an increase of 
36.8 percent over October, 1940. 


Haulers of iron and steel prod- 
ucts reported four percent of the 
total tonnage. The volume of these 
commodities increased 33.6 percent 
over September, and held 32.0 per- 
cent over October, 1940. 


Almost four percent of the total 
tonnage reported was miscellaneous 
commodities, including tobacco, 
milk, textile products, bricks, build- 
ing material, cement and house- 
hold goods. Tonnage in this class 
decreased 8.2 percent under Sep- 
tember, and declined 18.6 percent 
under October of last year. 


3,000 Cars Handled 


COLUMBUS. — Rounding out what 
officials of the company assert was 
the best year in the history of their 
organization, the Kaufman Motors Inc., 
Stude.aker distributors for Columbus 
and central and southeastern Ohio, 
announces that during the year just 
closed more than 3,000 new and used 
cars were handled through their re- | 
tail and wholesale department. 


'on week days. The reduction 





vided that a spare parts producer 
may make during the period from 
Sept. 15 to Dec. 31, 1941, a total of 
60 percent of the number of parts 
sold by him for replacement pur- 
poses during the period from Jan. 
1 to June 30, 1941. 


Reports reaching the automotive, 
transportation and farm equip- 
ment branch of Division of Civilian 
Supply showed that many pro- 
ducers have their heaviest output 
in the months from July to De- 
cember. The base period set forth 
in the order has caused these 
seasonal producers hardships. 


Under the terms of the amend- 
ment, which is effective immedi- 
ately, a producer may select either 
Jan. 1-June 30 or July 1-Dec. 31 
as the base period on which to 
figure total production from Sept. 
15 to the end of the year. This 
alternative base period will result 
in greater fairness to producers 
whose peak output comes in the 
last half of the year. 

An A-10 preference rating has 
been assigned to deliveries of ma- 
terials for the manufacture of the 
replacement parts listed in the 
limitation order. 


Hudson Holding 


Sales Conclaves 
With Distributors 


DETROIT.—Hudson will launch 
a nation-wide series of distributor 
conferences here Monday, George 
H. Pratt, general sales manager, 
announced last week. The Detroit 
meeting, which will be held at the 
factory, includes distribution points 
from both Eastern and Midwest 
sales divisions. 

The business sessions will include 
program discussions and plans for 
the immediate future bearing on 
production, distribution, advertis- 
ing, merchandising, service and 
used cars, Pratt said. Departmental 
programs will be presented by N. 
K. Vanderzee, Eastern sales man- 
ager, C. G. Beeching, Midwest sales 
manager, M. M. Roberts, advertis- 
ing and merchandising manager, 
T. H. Stambaugh, director of na- 
tional service operations, and W. A. 
Baker, used car manager. 

Following the meeting here the 
executive groups will leave Detroit 
for similar meetings to be held in 
Boston, New York, Atlanta, Dallas, 
Memphis, Kansas City, Chicago, 
and Pacific Coast points. 


Kansas City Dealers 
Start Sunday Closing 


KANSAS CIT Y.—Automobile 
dealers here, in keeping with the 
government’s efforts to conserve, 
have started a Sunday closing of 
sales and service rooms. 

It was felt that the volume of 
business is such that all dealers 
will be able to do all their selling 
in 
the light and heat bills is also to 
be desired. 


News Roundup ... 


PRICES—OPA is expected to place a ceiling over new car prices with- 
in the next two weeks; will likely ban dealers’ ‘“‘packing’’ of prices but 
is expected to okay higher delivery charges and freight markups on 
officials today 


new cars. Representative dealers 
(Monday) in 


would authorize the ICC 
with the flow of commerce. 


DEALERS—Massachusetts dealers 


to correct 


will meet with OPA 
ashington. See story on page 1 
BARRIERS—Hearings will start Dec. 


8 on the Wheeler bill which 
state highway barriers interfering 


See story on page 1. 


plan to demand that their con- 


gressional representatives do something for the ‘‘forgotten men” of the 
automotive industry, or else ... See story on page 1. 


SERVICE—Astounding variations 


in the number of customers who 


patronized Chicago dealer service departments during the first half of 
1941, plus a program recommended to improve volume, are shown in a 
survey story headlining page 16. Another story, on same page, tells how 
a New York dealer is going after defense sub-contracts to offset lost 


car profits. 


PARTS—OPM acts to aid the production of parts for cars and trucks; 
changes base period of limitation to ease seasonal hardships for parts 


makers. See story on page 2. 


DEFENSE—Nation’s defense program is far ahead of the pace set 


in 1917-18, OPM survey reveals. See 


SALES—Retail sales continue spotty 
dealers turning on extra steam for 


used cars at a premium; 


story on page 8. 
throughout nation; late-model 


service 


profits. See ‘‘Sales Trends’ on page 6. 
TAXES—Harsh taxation is termed a bottleneck to defense. See story 


on page 11. 


Secretary Morgenthau said in Washington that no change 


will be sought in taxes on 1941's income of individuals or corporations. 








GRADUATION EXERCISES were held last week for 32 members of the 13th 


session of the Post-Graduate School of Modern Merchandising and 
ment, Chevrolet’s school for dealers’ sons. Speaker of the evening and 
E. Coyle, general manager of Chevrolet, sh 
the speakers’ table with class president Albon Smith, of Smith-Hart Co., 
Graduation of the current class brings to 390 the number of young 


honor was M. 


Falls, Idaho. 


Manage- 
guest of 
shown above (right) at 
Idaho 


have completed their course in this industrial school, the only one of 
men nd in ‘the ‘autemobile world. Approximately one-third of the graduates are 


now Chevrolet dealers in their own right. 








Cameron Hits Selling Tactics 
Used in Moving 1941 Models 


DETROIT. —Scoring high-pres- 
sure methods used by salesmen in 
the “fear” line of talk that aided 
in a record-breaking first half for 
the automobile industry, William 
J. Cameron, “voice of Ford,” in 
the Sunday Evening Hour on the 
air, criticized the method mostly 
adopted by the men on the floor. 


The main bone of contention 
was that the salesmen should not 
have made their play on “you bet- 
ter buy now; next winter this 
product may not be made, or it 
may be of inferior material.” In- 
stead, they should have urged buy- 


ing because the price may g0| 


higher, which not only was logical 
but true, Cameron asserted. 


Cameron believes that there has 
been a backfire to the hint of pos- 
sible inferiority of the substitute 
material that war needs have 
forced on the industry. In the first 
place he doesn’t like the term 
“substitute” materials. Although 
“replacements” has been used by 
some manufacturers, the Ford 
company thinks that a more ac- 
curate phrase is “alternate mate- 
rials.” 


In his radio talk, Cameron pro- 
ceeded to build up a case for “al- 
ternate materials,” which, critics 
believe, should clarify the situa- 
tion and offer to salesmen an op- 
portunity to prove to the Doubt- 
ing Thomases among their pros- 
pects that the 1942 models really 
are better cars than the ones they 
have succeeded. Cameron, in his 
dry and convincing way, told his 
radio audience that— 

“It is widely reported that some 
people are hesitating to buy what 
they need because they doubt the 
quality of so-called ‘substitute’ ma- 
terials which defense requires most 
manufacturers to use. This is a 
clear case of chickens coming 
home to roost. Last spring and 
summer salesmen were telling the 
people, ‘You had better buy now; 
next winter this product may not 
be made, or it may be of inferior 
quality.’ If they had said, ‘You had 
better buy now because the price 
may go higher,’ that would have 
been true. But this implanted 
doubt as to quality makes it neces- 
sary to state the facts. 


“In the first place, the phrase 
‘substitute materials’ is misleading. 
It suggests the German ‘ersatz’— 
inferior makeshifts for the genuine 
thing. A more accurate term would 
be ‘alternate materials. American 
industry always has relied on 
alternate materials but never on 
inferior ones. In order not to 
jeopardize its work by depending 
on any single material or any 
single source of supply, American 
industry always has had alternate 
ones not only in reserve but also 
in partial use. And now that mili- 
tary requirements compel a wider 
resort of these, that is no reason 
to assume they are inferior. This 
applies to all fields of responsible 
American manufacture, but we 
speak, of course, with more inti- 


mate knowledge of the automotive 
field. 


“Foreseeing the necessity long 
before government suggested it, 
the Ford Motor Co. began at once 
to use the long-tested alternate 
materials it was familiar with in 
order to conserve vital defense 
materials, a thing no company 
would do voluntarily and _ un- 
necessarily if it impaired quality. 
Our company knows that alternate 
materials have not the slightest 
adverse effect on performance or 
durability, because it has con- 
stantly used such materials. In 
certain parts of the car where 
just recently we were using zinc 
and aluminum in place of iron and 
plastics, iron and plastics have 
been brought into emergency use 
again because they serve perfectly 
in those particular places. 


“So that, when someone inquires, 
‘If iron and plastics serve the pur- 
pose as well as zinc and aluminum, 
why .didn’t you use them before?’ 
the answer is, ‘We did use them 
before.’ Present ‘substitutes’ were 
formerly standard materials. For 
example, several years ago, plastic 
was used for timing gears, later 
aluminum became the ‘substitute,’ 
but when aluminum had to be 
saved we went back to plastic 
again, and now that there has 
come a government release, timing 
gears will once more be made of 
aluminum, for at least as long as 
the new permission exists. 


“‘But why was the use of plastic 
dropped and the use of aluminum 
substituted in the first place?’ Be- 
cause aluminum, besides being just 
as suitable for the purpose, is more 
economical to handle; is lighter; 
is simpler to machine; it leaves 
less waste, and all this means a 
saving in material and labor and 
in the weight of the car. Thus, 
some of the so-called ‘substitute 
materials’ are really more expen- 
sive, and some, such as iron, are 
heavier, the difference in weight 
being compensated by using plas- 
tics in the merely decorative parts 
of the car. 


“So there are three points to 
bear in mind: First, a so-called 
‘substitute’ is an alternate that has 


just as much use value; second, 
(See CAMERON, Page 18, Col. 3) 





H. J. KLINGLER, general manager of Ponti 
in the increasingly important ie. 


Loughlin, assistant to t 


both defense and autom 


setup. 
e general manager in charge of all 
H. MacGregor, assistant to the general manager in charge of production, 
otive and for years automotive general plant manager. 


Pontiac Reveals 
Many Changes 


es 
In Key Positions 
PONTIAC.— To consolidate anq 








| 
coordinate to better advantage the T 
ra 


rapidly expanding defense projects 
with the automotive business, H. J 
Klingler, general manager of Pop. 
tiac, has announced several changes 
in key positions in the manufac. 
turing department. 

P. MacGregor, for several! 
years general manufacturing man.| 
ager of Pontiac’s automobile plants) 
becomes assistant to the genera] 
manager in charge of production 
for both automotive and defense 
activities. Stanley Ostrander, for. 
merly general plant superintendent, 
becomes plant manager in charge 
of automotive production. Robert! 
H. Ahlers continues as manager of! 
defense production. 

William Vann is advanced from 
chief inspector to assistant plant 
manager, succeeding Ostrander, 
while O. F. Marsal is promoted 
from general supervisor to chief 
inspector and Ray Powers becomes 
assistant chief inspector. 

Similar changes have been made| 
in the department of purchases 
and supplies. F. J. McLaughlin, 
veteran Pontiac purchasing agent,| 
becomes assistant to the general! 
manager in charge of all supplies, 
both automotive and defense. Fred, 
Gordon, formerly an assistant pur-! 
chasing agent, becomes automotive! 
purchasing agent, with Martin| 
Rummel as assistant automotive 
purchasing agent. 

L. Redford jr., continues as de- 
fense purchasing agent under Mc- 
Laughlin, with H. F. Decker as 
assistant defense purchasing agent. 


Drastic Control 


Of Prices, Wages 








; 
i 
i 


Hit by Nelson ' 


NEW YORK. — Declaring that! 
over-all price and wage controls, 
such as have been applied in Can-| 
ada and as proposed by Bernard! 
M. Baruch, chairman of the War! 
Industries Board during the World 
War, are “too drastic for the mo- 
ment,” Donald M. Nelson, execu-) 
tive director of the Supply, Priori-' 
ties and Allocations Board, urged| 
in an address here last week that! 
Congress first test out selective 
price controls as favored by Price 
Administrator Leon Henderson. | 

Speaking at the annual meeting! 
of the Institute of Distribution, an! 
organization embracing leading, 
chain merchandising firms other 
than those in the grocery field, 
Nelson warned it would be impos- 
sible for the current boom in retail 
trade to continue as the defense 
program proceeds and urged mer- 
chandisers to get behind the drive 
for simplification of merchandise, 
both to relieve present and future 
shortages and also as a step that) 
would reduce inventory risks in| 
any upward spiraling of prices. 

Nelson said that current short- 
ages were “real and acute,” con- 
trary to the ideas of some members 
of Congress. Stock piles have not 
yet been built up enough to take 
care of the possible cutting of ship 
lanes, he added. 


UAW-CIO Wins Election 


NEW BRUNSWICK, N. J.—Workers 
at the Mack Mfg. Co. plant here chose 
Local 824, UAW-CIO, as their bar- 
gaining agent, defeating an unchartered 
AFL union by 935 votes to 373, ac- 


cording to National Labor Relations 
Board. 


and his two principal aides 
Left is F. J ae 


supplies. Right 8 
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TH conditions changing so 

rapidly in the world, business 
needs flexibility and foresight more 
than ever before. Government has 
entered the picture and now wields 
decisive powers. This is only the 
beginning, so any business to be 


| successful must adjust its plans 


and make them flexible to fit in 
with government policy. Even after 
peace comes, the world economic 
upheaval will mean continued gov- 


| ernment domination for a long 


time. So we might as well make up 
our minds to work with the con- 
ditions, which may appear very 
formidable today, as to wait until 
times get better. This is no time 
for alibis, but rather for energetic 
action to make the changing con- 
ditions work out to our benefit in- 
stead of to our disadvantage. 


If you are to survive, you will 
have to make decisions each day 
and not wait until your more 
courageous competitors grasp the 
opportunity to launch a private 
blitzkrieg of their own. This 
world upheaval won’t be of short 
duration, so you can’t afford to 
coast along with it. Whether you 
like it or not, this country seems 
destined for a different sort of 
economic system—of U. S. vari- 
ety, of course—and one that will 
give more opportunity to every- 
one. So you must decide each day 
the bewildering probiems that 
confront you. 

* * * 


Just a Word 


| Of Caution 


CS 


HIS fall most of the automobile 
factories have suggested pro- 


| grams to be helpful to dealers. 
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| viewpoint. 


They realize the necessity for keep- 
ing dealerships in operation, and 
this column suggests that you give 
careful consideration to this fac- 
tory cooperation and its advan- 
tages to you from the long-range 
Let us caution you, 
however, not to depend entirely 
upon the factory. Factories natur- 
ally are interested primarily in 
- gana dealers for their own 
ines. 


You have something more to 
contribute and some responsibili- 
ties of your own. During this 
transition period you can put 
yourself in a more independent 
position and become in your 
local public’s mind an_ inde- 
pendent automobile merchant in 
your own right, rather than a 
mere outlet for some factory. 

*- * * 


Get Your 
Full Share 


OW don’t worry for a minute 

that automobile dealerships 
aren’t going on. The use of auto- 
mobiles by civilians is too im- 
portant a contribution to our do- 
mestic economy ever to be suc- 
cessfully challenged. Automobile 
Owners for a great many years 
have spent four times as much 
money keeping their cars running 
as they have invested in new or 
used cars. And the ratio is going 
to increase. 


So take all the factory has to 
give. Then, take those things 
that only the automobile dealer 
can provide to serve the needs 
of the public. Put together the 
best parts of these programs, 
and it will create a much strong- 
er force than either unit work- 
ing independently can create. 
Change your attitude toward 
your own business. You are 
serving the people in your terri- 
tory with satisfactory automo- 
tive transportation. This doesn’t 
mean just selling new cars—it 
means going after a greater per- 
centage of dollars that the auto- 
mobile owner spends, rather than 
centering, as you probably have 
in the past, on getting a greater 
Percentage of dollars from those 
who buy new cars. Be quick to 
realize that your opportunity 
now is opposed more than ever to 
selling on price and dissipating 


Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s Comments, questions 


addressed to John O. Munn in care of 
and the writer’s name will be kept - poo — 





or requests may be 






nfidenes if requested. 





your markup by long used-car 
allowance. 


Utility Value 
Decisive Factor 


[* selling new cars now, your op- 

portunity is in a sales canvass 
based on the car’s ability to fit the 
needs of the buyer. Then price 
won't be the decisive factor. Even 
though your new car business de- 
creases, it doesn’t mean there is 
any reason why you should de- 
crease the profit from new car 
sales, because if you sell cars on 
their utility value rather than on 
their price, you can make up in 
unit profit what you lose in volume. 

In selling used cars, forget the 
price appeal. Treat them as 
wanted merchandise to meet the 
buyer’s needs, not as something 
to be liquidated on the price 
basis. A used car represents a 
valuable piece of merchandise to 
a large stratum of the popula- 
tion of our country. Used cars 
bring to their owners all the 
joys of motoring that the pur- 
chase of a new car brings to 
others. The used car offers to the 
head of the house all the ad- 
vantages to be gained by added 
business and social contacts. It 
brings to the younger generation 
of the home the same oppor- 
tunities for recreation and broad- 
ened horizons, and the same 
thrill of ownership that a new 


car affords. 
* * &€ 


An Opportunity 
To Build Profits 


ATCH your business every day. 

If, on account of defense con- 
ditions, there is a shortage of any 
of the merchandise you handle, 
concentrate upon other merchan- 
dise that is still available. Don’t 
regard your service department 
merely as a necessary evil, forced 
upon you to take care of warranty 
obligations on the new cars you 
deliver, but rather as an oppor- 
tunity to build profit and goodwill 
by efficiently serving the automo- 
bile owners in your town. 

If the draft takes away your 
workmen, or if they are at- 
tracted by more pay to defense 
industries, step up or bring in 
and train some older men who 
are not subject to the draft or 
who have family connections 
and don’t want to leave town to 
take a chance on the uncer- 
tainties of defense employment. 

s * * 


Work Machines 
Harder 


IVE special consideration to 

working all your service equip- 
ment more hours a day. When 
people can’t buy new cars, they 
will have to have their old cars 
rebuilt. Any finance company is 
glad to buy time paper covering 
major repair jobs. Thus the dealer 
gets his cash instantly and can 
sell, in addition to the repairs, ac- 
cessories and tires that otherwise 
would be sold by chain competi- 
tion. 

Consider every one of your 
employes as a member of a sell- 
ing unit. Hold staff meetings oc- 
casionally. Ask advice of your 
workers. Sell them on their re- 
sponsibility for bringing in more 
business and in using more care 
in satisfying customers so they 
will come back. Your new car 
salesmen will be less busy per- 
haps than before. Why not set 
them to ringing doorbells again, 
particularly in the territory ad- 
jacent to your operation? Let 
them interpret to your neighbors 
and to your town folks what a 
well-equipped automobile dealer 
means to owners. Develop as 
much consumer acceptance for 
your own institution as your fac- 
tory has for the trade name of 
the car. Then the cycle is com- 
plete. You will not only get a 
greater percentage of the busi- 

(Continued on Page 18, Col. 5) 
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SAN FRANCISCO dealers gather to formulate plans of the western states for 
the National Automobile Dealers Assn. meeting to be held at Chicago in Jan- 


uary. Left to right, seated: J. E. Coberly 
ar Dealers Assn.; Roy C. 


Los Angeles, president of the Los 
avidson, Boise (Idaho) Ford dealer 


and his state’s dealer spokesman; M. O. Anderson, Seattle, president of Wash- 


ington Automotive Trade 


Assn. Standing: Carl Hussey, Seattle, secretary of 
Washington Automotive Trade Assn.; Burt 
Los Angeles Motor Car Dealers Assn.; Glen C. Stater, San 


Roberts, Los Angeles, secretary of 
rancisco Hudson 


distributor; and George B. Wallace, Portland, president of Oregon state dealers. 


Wyo. Dealers Elect Le Barr, 
Ask 20% Freight Markup 


Special to Automotive News ~ 
SHERIDAN, Wyo.—John Le- 
Barr, Ford dealer of Douglas, has 
been elected president of the 
Wyoming Automobile Dealers 
Assn. He succeeds Ed Hammer 
(Chevrolet), Sheridan. Hammer 
was elected to a two-year term as 
Wyoming director for the National 
Automobile Dealers Assn. succeed- 


Conn. Dealers 


To Hear Cargile, 
Packer Dee. 11 


HARTFORD, Conn.—Connecticut 
Automotive Trades Assn., Inc. an- 
nounced last week that the 20th 
annual convention and jubilee cele- 
bration will be held at the Hart- 
ford Club’s spacious assembly hall 
here Dec. 11. 


L. Clare Cargile, president of 
National Automobile Dealers Assn., 
will speak. William C. Hayes, 
Packard dealer in New Haven, 
president of CATA, states that 
among others invited to speak are, 
William Packer, vice-president in 
charge of sales, Packard Motor 
Car Co., Detroit; Gov. Robert A. 
Hurley; John T. McCarthy, com- 
missioner of motor vehicles, and 
Charles W. Bishop, counsel for 
NADA. 


The program committee, consist- 
ing of Harry M. Sloate, Chevrolet 
dealer, as chairman; A. C. Hine, 
Pontiac distributor; James J. Scan- 
lon, Packard dealer, has arranged 
a splendid program for the busi- 
ness meeting, covering subjects of 
vital importance to the industry. 
At the banquet in the evening the 
past presidents will be honored. 


Wash. Dealers Set 
For Election Today 


WASHINGTON. — Washington 
Automotive Trade Assn., will vote 
today (Monday) on a proposal to 
increase the board of directors 
from seven to nine members. It is 
proposed that four directors shall 
be elected at the meeting, “three 
to serve three years and one to 
serve for two years and at each 
December regular meeting there- 
after three directors. shall be 
elected to serve for a term of 
three years.” 


The following officers have been 
nominated and will be voted on at 
today’s meeting: For president, 
Benjamin Ourisman; first vice- 
president, Robert L. Lewis; second 
vice-president, Joseph R. Trew, 
and for directors, Lee D. Buttler, 
Earle O. Baker, F. D. Akers and 
R. W. Cragin. Akers and Cragin 
were nominated to fill the vacan- 
cies on the board in the event the 
board’s membership is increased, 
as proposed. 


ing H. M. Symonds (Buick), Chey- 
enne. 

L. G. Mehse (Ford), Laramie, 
was elected first vice-president and 
Blair Stauffer, Kemmerer, was 
named second vice-president. W. 
F. De Vere, manager of the Chey- 
enne Credit Bureau, was elected 
secretary-treasurer. De Vere held 
this office two years ago. 

The association adopted resolu- 
tions requesting that because of 
increasing costs and restrictions on 
automobile sales, no increase be 
made in employers’ social security 
taxes; that under installment-buy- 
ing regulations, automobile dealers 
be permitted to add 20 percent 
freight charges to their automo- 
bile prices; that if a change is 
necessary in installment buying 
regulations, the down payment 
should be not more than 40 percent 
and the maximum repayment time 
not less than 15 months. 

Discussions during the conven- 
tion centered around the problem 
of keeping dealers in business 
under the curtailed production of 
automobiles. Hammer said that de- 
liveries have dropped 75 percent in 
Wyoming. Financing of automo- 
biles under the new credit laws 
was also discussed. 

Among the convention speakers 
were Cyrus McCormick, chief of 
the automobile division of the 
OPA, and O. P. Cordill, assistant 
cashier of the Omaha branch of 
‘tthe Federal Reserve bank of Kan- 
sas City. 


Ohio 
(Continued from Page 1) 
charge of sales, Studebaker Corp., 
on “Automobile Business—Unusual 
as Usual.” 

Reports of committees, election 
of officers and selection of the 
next convention city will feature 
the business session, to be followed 
by the annual banquet at 7 p.m. 
Libbey-Owens-Ford Glass Co. will 
be the banquet host. The chief 
speaker will be Grove Patterson, 
editor of the Toledo Blade. His 
subject will be “Defense—of What 
—With What.” 


La. Dealers’ Convention 


To Be Held March 9 
NEW ORLEANS. — Louisiana 
Automobile Dealers Assn. an- 
nounced last week that its annual 
convention would be held here 
March 9 at the Roosevelt hotel. 
S. J. Rogers, president of the 
association, urged full attendance 
of all dealers and said that a pro- 
gram was now being planned, 
which would include two speakers 
of national importance. 


Early Closing 
SACRAMENTO, Calif.—All members 
of the Motor Car Dealers Assn. of 
Sacramento have agreed to close their 
dealerships at 6 p.m. daily and all 
day Sunday, an association report de- 
clared last week. 


tup Urged 
Minn. Dealers 


Elect Postuer at 
Annual Meeting 


By Karl Waldron jr. 
Staff Correspondent 

MINNEAPOLIS. — Complete au- 
tomobile service, profits in body 
and fender repairing and teaching 
the public the importance of keep- 
ing their cars in shape, were em- 
phasized at the 22nd annual con- 
vention of the Minnesota Automo- 
bile Dealers Assn. held at the 
Nicollet hotel here last week. 

H. J. Postuer, of Rochester, was 
elected president of the association, 
succeeding D. V. Murphy, Blue 
Earth. 


Vice-presidents named are Geo. 
Ziesmer, Mankato; R. E. O’Connell, 
Marshall; Steve Pyle, Ortonville, 
and John Konshak, Brainerd. Hen- 
ry Otto, St. Cloud, was elected sec- 
retary; R. N. Jones, Minneapolis, 
treasurer, and John Finch, St. 
Paul, was elected Minnesota direc- 
tor of the National Automobile 
Dealers Assn. H. . Whisman, 
Minneapolis, is general manager of 
the association. 

“The present and future of the 
automobile industry” was outlined 
by Edward Peyton, Cleveland, mar- 
ket analyst, at the opening day 
session, with Charles W. Bishop, 
general counsel of NADA, explain- 
ing the situation and priorities in 
Washington. 

H. J. Turnstrand, president of the 
Northwest Automotive Wholesalers 
Assn., opened final day sessions on 
the trends in the industry from 
horse and buggy days up to the 
present time. He pointed out the 
merchandizing trends in the indus- 
try and showed the opportunities 
of complete service to the customer 
with lubrication. Turnstrand claims 
this to be the core of the whole 
industry. 

W. H. Ferguson, of H. K. Porter 
Co., Everett, Mass., spoke on body 
and fender profits. He explained 
the importance of a dealer to be 
completely equipped so as to fur- 
nish car owners the necessities for 
keeping up the appearance of their 
automobiles for the duration. 

“Profits in Front End, Brakes 
and Safety” was the topic of W. S. 
Taylor, of Weaver Mfg. Co., Spring- 
field, Ill. He elaborated on the need 
of the car dealers to furnish com- 
plete service of a customer’s car 
instead of having him go to a half 
dozen places before his automobile 
is completely serviced. He pointed 
out that, from every dollar a cus- 
tomer spends on service, 45 cents 
goes for safety. He emphasized the 
importance of wheel balancing and 
brake adjustment in saving tires. 

Main speaker at the two-day con- 
vention was Harry G. Moock, vice- 
president of Plymouth. 

“He profits most who serves best 
—apply this principal in automo- 
bile retail sales today,” Moock 
urged, “and no more profitable 
ideal could be adopted to benefit 
both the dealer and the public.” 

Moock explained that any dealer 
who is at all shaky about the out- 
come of the present crisis and who 
feels pessimistic about his busi- 
ness, should get out of it now. 
“This is no time to stay in the 
automobile industry if you can’t 
see yourself through,” Moock said. 


Inventory 


Time’s Here 


CHICAGO.—Inventory time is 
here and dealers should start 
checking up on themselves, ac- 
cording to the Chicago Automo- 
bile Trade Assn., which proposes 
16 questions for them to ask of 
themselves. 

The “must” include having all 
customers’ notes and accounts 


receivable collected to date; set- 
ting up reserves for bad debts; 
placing used cars and trucks on 
the books at cash wholesale re- 


placement value; making sure 
that the value of stocks of parts 
and accessories equals the 
amount shown on the books; the 
same rule with regard to inven- 
tories of gasoline, oils and 
grease; assuring adequate cash 
reserves for all taxes, and op- 
erating on a budget basis for 
expenses and income. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 
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Paul Revere Rides Again 


os without representation” was the slogan that 
inspired our Revolutionary War and resulted in the 
creation of our glorious United States of America. It was 
sturdy New England that started that immortal hullabaloo 
that upset King George’s apple cart; which fired at Lexing- 
ton the “shot heard round the world;” which staged the 
Boston tea party when the phony Indians raised the 
issue about taxation and representation; which fought 
the Battle of Bunker Hill, where the Continentals did not 
fire on the British until they saw the “whites of their eyes.” 
So it is not at all surprising that the descendents of those 
New England forefathers, as represented by the automobile 
dealers in the Boston area, are listening to the alarm now 
being spread by a modern Paul Revere, who is riding through 
“every Middlesex village and farm,” arousing the dealers to 
an attack on Congress that will take them out of the “for- 
gotten men” class. 

Frankly, the dealers are rebellious over Washington and 
are planning, it is said, to call their congressmen to account 
in a series of meetings, each of which will be attended by 
congressmen from that particular district. Coming before 
1942 election, it is expected that these lawmakers are going 
to cup their ears and listen to their constituents who will tell 
them plainly that they do not like the increasing taxes and 
unfair treatment, when nothing is done to ease the accom- 
panying pain in the way of doing something for the automo- 
bile dealers so they can continue in business. 

Clubs stuffed with ballots can make congressmen realize 
there are two sides to every question. 


With the Lipstick Off 


HE automobile industry faces the deadline of Jan. 1 
when the use of much of the bright-work on the 1942 
models in production after that date will be banned. In an- 
ticipation of this, the factories have planned accordingly; 
and one by one, as they are secretly shown, we have been 
taken behind the scenes on peeking expeditions before the 
cars go on the market. We have been agreeably surprised 
and we believe few, if any, sales will be lost because the 
lipstick has been taken off. The buying public, over the years, 
has been led, step by step, to believe in glitter and glaze, but 
now that government edict has said nay, we are going to 
have to accept the inevitable, even though it is like taking a 
stick of candy away from a baby. 

Time was when we used to admire the quiet dignity of our 
cars as expressed by the stylists of 10 and 15 years ago— 
hardly any bright-work needing elbow grease to keep them 
that way. As the years rolled along, more and more glitter 
and glaze were added until the modern motor car could be 
used as a heliograph for signaling cross country, if need be, 
all for the purpose of having something to talk about to 
make sales. The crackdown by Uncle Sam, because of the de- 
fense program, is going to put all the manufacturers in the 
same boat. They are going to have to think up new sales 
argument. Bright-work does not make automobiles run any 
better or give better performance. Why not make the play 
on the fact that replacement material has resulted in 1942 
models really being better built than those of the class of ’41? 
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It begins to appear that the 
months ahead will be a test of the 
individual “small business man’s” 

ingenuity. It will not 
RANDOM matter much what you 
SHOTS! have been selling be- 

cause there is certain 
to be a curtailment of some sort 
in the supply. Perhaps those of us 
who retail automobiles are lucky 
because we, at least, know what is 
going to happen in the months 
ahead and if we are smart we are 
already making plans to cover 
part or all of the loss on new car 
sales in 1942, 

am * 

Automobile dealers already are 
looking for sidelines to handle and 
they are being attracted, so my 
little bird tells me, by everything 
from fertilizer to airplanes. I have 
already heard of a midwestern 
dealer who not only took on a 
line of tractors and farm imple- 
ments to his profit, but included 
fertilizer, which, incidentally, gave 
him a fine entree into the rich 
agricultural markets which, he ad- 
mits, he had pretty generally for- 
gotten during the last two or three 
prosperous years. He says he will 
be able to sell more trucks to 
farmers than he can get his hands 
on. Fertilizer proved to be a profit- 
able sideline and his demonstrator 
trucks became a common sight 
hauling to neighboring farms and 
orchards. 

* + 

In our Nov. 3 issue we ran a 
blind advertisement for a manu- 
facturer of an inexpensive airplane 
in which he was asking our dealer 
readers if they were interested in 
looking over the possibilities for 
profit in this field. Inasmuch as the 
inquiries cleared through a box 
number in our office here, we can 
report that to date he has had 36 
inquiries and we noted that most 
of them bore the imprint of a 
lively dealer on the envelope. There 
are hundreds of dealers in the 
United States who are licensed 
pilots from the last war or have 
taken up private flying since then. 
There are many automobile sales- 
men who are aviation enthusiasts 
and I would venture the surmise 
that the average good dealer serv- 
ice shop could handle the ordinary 
repairs on a small plane. I have 
gone on record more than once in 
this column as believing that priv- 
ate ownership of airplanes will be 
the foundation for the next big 
industry in this country following 
the war. Every new landing field, 
of which there are hundreds being 
opened every year, makes flying 
safer. Just as surely as I am writ- 
ing and you are reading this col- 
umn, some of our automobile 
manufacturers who now have tens 
of millions invested in aviation for 
defense will continue to manufac- 
ture planes after this war is over. 


As a loyal Detroiter, I would be 
the last to encourage the removal 
of any industry or individual from 
this capital of the automobile 
world, but in the case of the 
National Automobile Dealers Assn. 
I am frank to admit that its es- 
tablishment of headquarters in 
Washington at this particular time 
should be of great benefit to this 
industry. With all due respect to 
the men who have represented the 
manufacturers and others in our 
industry at Washington, I still 
have it on the advice of my news- 
paper friends who live there, that 
no industry has been “pushed 
around” so much as has our own. 
It is common knowledge that dur- 
ing the first two terms of the 
present administration, the auto- 
mobile manufacturers were looked 
upon by the New Dealers as Public 
Enemies No. 1. They represented 
the economic royalists of the first 
order and anyone who could think 
up a new tax or new regulation 
which could hamper this industry 
was in line for promotion. 


NADA represents a group of 
men who are leaders in their local 
communities which include every 
town and hamlet in the United 
States. The average automobile 
dealer is a power in his com- 
munity. He belongs to Rotary, sup- 
ports the church, leads every 
charitable drive with his cash and 
his energy. None are more con- 
scious of this fact than are the 
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The Unofficial Experts Take Over 








In This Corner 


be observed upon request. 


100% Right 


I have been reading George M. 
Slocum’s “Edgewise” remarks for 
quite some time and I feel it in- 
cumbent upon me to write and tell 
you that, if it was possible for 
Nature to decree a simile, Slocum 
could not have expressed my opin- 
ions more concisely than he has in 
his recent columns pertaining to 
the present crisis. 

I, personally, believe that he is 
100 percent right in his summing 
up of this entire situation, and I 
trust that Mr. Slocum will continue 
to have the courage to express his 
opinions just as he has in these 
columns. This whole setup is a 
mess which I know you appreciate, 
the political setup, that apparently 
the American public itself is not 
intelligent enough to appreciate. 

At any rate, please accept my 
sincere approval of the thoughts 
that Mr. Slocum has expressed in 
these various columns. I hope there 
will not be any censorship (which 
is very likely) which will prohibit 
his continuing the good work.— 
Phil E. Strong, Electric Auto-Lite 
Co., Moto Meter Gauge & Equip- 
ment Division, Detroit office. 


Texas 


New car sales in October re- 
flected a modest increase over the 
previous month. However, the 
lethargy of the public towards new 
cars continues. In the _ writers 
opinion, it is attributable to the 
pre-sold market and the lower pur- 
chasing power of the dollar. That 
is a factor which will have to be 
reckoned with more and more as 
inflation becomes more acute. The 
immediate future offers very little 
encouragement for new car sales. 
Inventories continue low, but re- 
flect a gradual increase. 

Used car market is slow and 





members of Congress. So when 
they realize that this tremendous 
force can be unleashed now that it 
is organized and on the job in 
Washington, it should lessen the 
possibility of a screwball law such 
as the $5 Use Tax being slipped 
over while we are busy counting 
last year’s profits——-G.M.S. 
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IT, WELL SHOW 
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‘Good Work ........ 


expressed in this column are 
pcuamenaen * contributions will not be accepted but confidence will 
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sales prospects are uncertain. Used 
car prices continue firm but inven-| 
tories are low. 

Business in cotton agricultural | 
areas of Texas unseasonably low.) 
Prospects poor to fair. Much better | 
in livestock and government de-| 
fense project areas.—J. N. Mitchell, | 
Waco, Texas. 


St. Louis 


There seems to be a steady, it! 
not sudden increase, in new car. 
sales. Stocks are up slightly from 
a month ago. Dealers are generally | 
reporting more inquiry, more floor! 
visitors and more firm orders than 
evident in the past 60 days. 

Prices are still holding firm and 
most dealers are still determined to 
get a full gross profit on each new 
car transaction. 

Used car stocks are low and sales 
about keeping pace with the in- 
coming trade. Most used models in, 
top condition are finding a ready} 
market.—St. Louis. ; 


' 









Years Age 


(. .. from Automotive News Files) 





Fifteen Years Ago 


E. T. Strong elected president of 
Buick to fill vacancy caused by the 
death of Harry H. Bassett. . . . The 
1926 German national automobile show 
in Berlin displayed fewer models than 
in previous year; 60 models produced 


by 33 factories. 
s * 


Ten Years Ago 


Mystery car is announced by George 
M. Graham as the Rockne, to be man- 
ufactured by Studebaker as a new unit 
of the corporation. . . . Standard Oil 
of New Jersey announced non-imflam- 
mable gasoline that is said to be more 
combustible than high-test aviation 
fuel at operating pressure and temp- 
eratures. . os 


Five Years Ago 


J. I. Case Co., Racine, Wis., takes 
option on Velie Motor Corp. at Moline, 
Ill. . . . Bendix strike at South Bend 
settled after 10-day shutdown. .. - 
Chevrolet celebrates its 25th anniver- 
sary; has manufactured a total of 12,- 
250,275 cars and trucks in quarter 
century. 


a * a 
One Year Ago 
C. C. Carlton, of Motor Wheel Corp. 
and president of Automotive Parts 
Equipment Manufacturers Assn., named 
permanent director of the Automotive 
Committee for Air Defense. ~° 
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What luck do YOU have with 


“HOOD LIFTERS”? 


HREWDEST—and toughest—buyers today are to be 
found in the fast-growing army of “hood lifters.” 


You’ve met them—those folks who lift the hood and 
pry deep into the innermost secrets of the car you have 
for sale. They are looking for quality. And you’re 
going to meet more and more hood lifters from now 
on, because people know they’re buying a car for a 
long pull, and they’ll be hard to satisfy. 


This is good news for Hudson dealers. Experience 
has shown that if you turn a hood lifter type of buyer 
loose with a Hudson you'll end up with an enthusiastic 
owner more often than not. 


Yes, hood lifters are mighty welcome at Hudson 
showrooms, because they find what they’re looking for 
. a wealth of extra-value features, together with 
quality all the way through. In times like these, when 
people look not only at what’s ov a car, but at what’s 
in it, a Hudson comes into its own. 


And Hudson dealers are finding another thing to be 
true: that no other class of buyer, once sold, is more 
loyal; no other so quickly forms an established owner 
clientele that can be depended on year after year. 


What is good business for buyers today is good 
business for dealers, too. And many an automobile 
dealer, looking ‘‘under the hood” of new car franchises, 


AMERICA’S 
SAFEST CAR 





with today’s conditions in mind, has found important 
advantages in Hudson’s way of doing business. 


Among these advantages, the one which probably 
means most to Hudson dealers today is this company’s 
long-standing policy of recognizing each dealer’s right 
to operate his own business in his own way. 


While constructive help along many lines is con- 
stantly available—business management, service, used 
car promotion and new car merchandising—a Hudson 
dealer makes his own decisions and manages his own 
affairs. For this reason, Hudson dealers are well able 
to adjust their operations quickly and effectively to the 
conditions which exist in their particular territories. 


The Hudson franchise, like the Hudson car, wins by 
comparison when “the hood is lifted.” 


HUDSON MOTOR CAR COMPANY, DETROIT, MICH. 
* * * 
Now on Display—New Hudson Super-Sizx, 25th Anniversary Model; 


New Hudson Commodore Six and Eight; and New Hudson Siz, 
priced among 1942’s lowest. 


NEW 1942 


HUDSON 


Built to Serve Better ¢ Last Longer 
Cost Less to Run 


Extensive and important defense work limits the QUANTITY of 1942 Hudson cars—but QUALITY standards were never higher 
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San Francisco: 


Sales Hand-to-Mouth; 


Stocks Satisfy Demand 


By Leon Pinkson 
Staff Correspondent 
SAN FRANCISCO. — Automobile 
buying in this area continues in 
what might be termed a hand-to- 
mouth character. Stocks of both 
new and used cars are at the mo- 
ment apparently ample to satisfy 
the limited demand. 
A general feeling of depression 


San Antonio: 


A Definite Gain 
Reported in Both 
New, Used Sales 


SAN ANTONIO.—New car sales 
have shown a marked improve- 
ment during the past 15 days as 
dealers’ stocks are in better order, 
greater selection is offered, and a 
greater willingness on the part of 
the public to buy is noted. Some 
dealers have reported sales gains 
of over 100 percent over the preced- 
ing period of last month, and all 
report conditions improved. Terri- 
torial sales of distributors are good, 
with prospects of improvements 
within the next 30 days. 

Used car sales are keeping apace 
with those of new, and dealers re- 
port better prices. Sales of late 
models are a bit sluggish, but gen- 
erally speaking stocks are down, 
sales are good, and prices have 
shown substantial improvement. 
Public demand continues good. 

Sales of trucks and commercial 
units have shown good gains with 
one dealer reporting such sales 
equal to those of passenger cars. 
Ton-and-a-half models are having 
the best sale. 

A brief spell of inclement weath- 
er has had much to do in helping 
the service business, with all deal- 
ers reporting their service depart- 
ments busy. Parts sales have kept 
apace. 

Dealers look forward to good 
sales this month, with business 
continuing good for the remainder 
of the current year. 





Canton: 


New, Used Car 
Sales on Upbeat; 
Credit Curb Felt 


CANTON, O.— With the public 
displaying more interest, sales of 
both new and used cars have im- 
proved slightly during the past two 
weeks, but the situation locally is 
still far from normal. Dealers re- 
port they still are experiencing dif- 
ficulty in obtaining deliveries on 
new cars, some of them having 
been without a 1942 model for more 
than a week. 

Dealers are adhering to the 18- 
month buying policy, which is hav- 
ing some effect on sales, especially 
the youthful prospects who prefer 
a longer period in which to pay for 
their cars. They claim payments 
confined to 18 months are too stiff 
for them to make, since majority 
of this class of buyers are just 
starting to receive wages that en- 
able them to purchase a car. 

Garages report no letup in serv- 
ice demands, majority of them are 
working overtime to get jobs out 
when promised. Few have experi- 
enced any difficulty so far in ob- 
taining parts, they said. New equip- 
ment buying continues here un- 
abated. 

Used car dealers report business 
brisk, with a waiting list in most 
instances of purchasers who know 
exactly what they want and are 
willing to defer buying until such 
a car is available. Down payments 
are larger than a year ago, major- 
ity of buyers preferring to pay 
cash. Used car inventories continue 
at a new low level. 


The Whistling tl 


a 
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°°” Gas Tank Fill Signal **~ 





Standard Equipment on 
the Packard Clipper 


Taha A ee 
88 First Street. Cambridge, Mass 





prevails among the reduced sales 
forces who have not yet become 
accustomed to the sharp falling 
off in buying that characterized 
the closing 1941-model season. This 
is particularly true in the dealer- 
ships handling the models brack- 
eted in the low-priced group. 

The shorter time-payment period 
seems to be the stumbling block, 
despite the fact that general em- 
ployment is running at a high 
mark. 

Official registration figures for 
October just released show that 
the loss for the month as com- 
pared for the same period in 1940 
is 53 percent, for the entire state, 
while figures for the local area 
show the San Francisco drop as 
40 percent and that of Alameda 
county, a part of the San Francisco 
metropolitan trading area, as 46 
percent. 

From scratch tallies it now ap- 
pears that the November registra- 
tions will be approximately the 
same, or slightly higher. 


St. Louis: 
New Car Demand 


Off; Truck, Used 
Market Excellent 


ST. LOUIS.—Curtailment of pas- 
senger-car production is reflected 
in sales in the St. Louis area dur- 
ing October, when a loss of 922 
cars over the same month last year 
was recorded. However, the total 
sales of passenger cars from Jan. 
1 to Oct. 30 this year is still 5,450 
ahead of those during the same 10 
months of 1940. 

Truck sales show a gain of 60 for 
October, 1941, as against the same 
month last year, the total for the 
first 10 months in 1941 being 4,374, 
or a gain of 650 over the same pe- 
riod last year. 

In the passenger-car field, with 
total sales of 1,767 units, Chevrolet 
continues to hold the leadership 
with 461 and is followed by Ford 
258, Plymouth 231 and Buick 109. 

Ford took command in the truck 
field with sales of 142 and is fol- 
lowed by Chevrolet 99, Inter- 
national 74 and Dodge 29. 

Used car sales are strong with 
workers on national defense proj- 
ects, which abound in this area, be- 
ing the most frequent purchasers. 


Wis. Dealers Offering 


Service Work on Time 
SHEBOYGAN, Wis.—The grow- 
ing importance of service work is 
recognized by a group of local 
automobile dealers who are offer- 
ing credit on all auto repairs. 
The plan permits five to 12 
months to pay for service work. 


Kansas City: 


Chicago Drives 
For Full Net 


CHICAGO.—Dealers here are 
adopting a policy of realizing 
full gross profit on new car 
sales and holding used cars for 
top prices instead of selling at 
“any old price.” The fact that 
used cars have accumulated 
somewhat is not worrying the 
dealers or causing them to de- 
viate from such procedures. 

An interesting angle just 
brought to light shows that 
used car losses per new car sale 
hit a new all-time low of $5 in 
October as against $12 in the 
third quarter of this year and 
$84 in the first half year. 

The best demand continues 
for late model used cars and 
there has been a pickup also in 
new car sales. 


Nebraska: 


Late-Model Units 
Go Out of State; 
Service Plugged 


LINCOLN, Neb. — Late - model 
used cars are being caravaned out 
of Nebraska at a surprising rate. 
Buyers are in Lincoln and Omaha 
from as far away as San Diego, 
Calif. 

Prices offered are far above the 
evaluations set out in the used car 
price guide issued under the direc- 
tion of the state engineer’s office. 

In the meantime, the census of 
trucks on Nebraska farms and else- 
where discloses that many of the 
models are so antiquated that they 
have no value whatever as service 
vehicles. 

The demand for reconditioned 
cars and trucks is most acute. 


Dealers throughout the state are 
busy with service programs. 


Oct. Retail Sales 
Of Cars, Trucks 
Hit 243,937 Units 


DETROIT.—Retail sales of new 
passenger cars and trucks in the 
United States during October to- 
taled 243,937 units, Automobile 
Manufacturers Assn. estimated last 
week. 

Of this total 184,561 were pas- 
senger cars and 59,376 were com- 
mercial vehicles. 

Retail sales in October 1940, ac- 
cording to AMA, were 326,097 pas- 
senger cars and 53,652 commercial 
vehicles. 
























Slowing Down 


ROCHESTER, N. Y.—Passenger au- 
tomobile sales in this area show signs 
of slowing down, according to the 
monthly report on business conditions 
of the Rochester Chamber of Com- 
merce. But the review points out that 
passenger car sales for the entire year 
will pass all previous records. 


Dealers Holding New Cars 
In Anticipation of Sales Spurt 


By H. H. James 
Staff Correspondent 
KANSAS CIT Y.—Automobile 
dealers here are building reserves 


in new car stocks against a better ' 


business in a few months. No one 
seems much concerned about the 
unusual slump for this season. 
They are not discouraged, but feel 
it is a breathing spell after the 
whirlwind sales of the previous 
months. They are making accurate 
appraisals and getting full profits 
on trades. The time of wild trad- 
ing has passed and a saner view 
of the whole condition has been 
taken. 

The motor car show held in con- 
nection with the Midwest Defense 
show was very satisfactory from a 
dealer standpoint. Good crowds 
came and the 1942 models were 
rather a surprise to the public and 
a nice prospect file was built up. 

The autumn slump on sale of 
new cars has been unusually large. 
The first eight months showed a 
near record, then September be- 
gan to slip and October continued 


the decline. Yet September’s busi- 
ness was greater than the same 
month of last year with October 
about 48 percent less than the 
same period of ’40. The first 10 
months of last year, 14,389 pas- 
senger cars were registered, this 
year 18,257. Chevrolet accounted 
for 227 units, Ford 113 and Plym- 
outh 98. During the same period 
last year the registration was 
Chevrolet 314, Ford 143 and Plym- 
outh 150. Buick in the higher 
brackets sold 59 against 109 last 
year, while Dodge trailed with 50 
as against 64 last year. 


Trucks continue to surpass the 
previous year, as it has each 
month. Last year 132 trucks were 
registered, this year shows 172. Of 
commercial cars sold Chevrolet re- 
corded 58 units, Ford 25 units, 
International 21, GMC 21 and 
10 Yellow Coaches. 


Used cars and trucks are mov- 
ing rather slow. The spread is 
about evenly divided, since no 
model seems a better seller. 


Oklahoma: 


Service & Peanut Biz | 


Only Thing on Horizon 


as used car sales, upon which 
most of them existed, are bogging 
down. It is expected that some 
consolidation of these units will 
be made during the months ahead, 
since their chief business becomes 
a collection business on existing 
contracts. 

Greatest source of worry to most 
dealers is what they are going to 
do after the initial promotion on 
service cools down . .. there is at 
present a rush to get cars in con- 
dition but when all of this major 
service has been taken care of, 
what with the prospects of de- 
creased use of cars for pleasure, 
dealers are wondering how even 
their service departments will be 
able to continue functioning. 

In commenting off - the - record, 
few dealers have a great deal of 
confidence in the government’s do- 
ing anything to protect their end 
of the industry. 

“The manufacturers haven’t one- 
tenth the problem we have,” one 
dealer told this correspondent. 
“They have defense contracts to 
carry their plant overhead ... . all 
we have is what we can go out 
and dig up and what we have to! 
go after isn’t promising . . . the! 
situation becomes worse when ee 


By E. W. Fair 
Staff Correspondent 

OKLAHOMA CITY. -— “It’s serv- 
ice and peanut business we'll have 
to go after’—is the opinion of 
most automobile dealers over the 
state as the pinch begins to exert 
itself in this area. Even dealers 
in smaller towns are bewilderingly 
attempting to adjust themselves to 
the lack of available new and 
used cars. Service appears to most 
dealers to be the only way out. 

At present the larger dealers 
over the state are studying their 
budgets for the new year with the 
realization that they must com- 
pletely readjust their business set- 
up. In the past they have done 
business on a volume basis, as has 
most of the industry, and now 
find that the available business 
for 1942 will by no means support 
the tremendous overhead that has 
been carried successfully in the 
past. 

Service advertising is heavier 
this year than ever before and 
first attempts are beginning to 
show results. However, the supply 
of available used cars is growing 
smaller and smaller, with the re- 
sult that salesmen are being dis- 
missed right and left. In some 
smaller cities of the state, there 
are no used cars available later 
than 1936 models of small cars. 
There are still some late model 
used cars available in Oklahoma 
City and Tulsa, but listings are 
few and far between. 

Business is becoming almost non- 
existant for the automobile finance 
companies operating in this terri- 
tory. The larger institutions have 
been curtailing office staffs and 
field men as attempts to take on 
financing in other fields are find- 
ing almost the same conditions as 
exist in the automobile business. 
New business figures of these 
companies are at such low figures 
that they will not even be dis- 
cussed. 

The smaller local finance com- 
panies are also feeling the pinch 

























































consider the competition we face 
from each other as _ well as/ 
garages, service stations and back-/| 
yard repairmen in going after | 
service business. Unless something 
unforeseen occurs, I doubt whether 
there will be many of us in this} 
business when 1942 winds up.” 
Not all state dealers have as 
gloomy a picture, but the number 
who do think along these lines is’ 
by no means small. 





Des Moines: 


38.4% Decline 
Reported in Oct. | 
Car, Truck Sales 


DES MOINES, Ia—New auto-! 


° mobile and truck sales in Iowa! 
Vancouver: dropped 38.4 percent in October as) 
compared with the same month of) 


1940, Iowa state use tax collectors 
disclosed last week. 

Last month’s sales of new cars) 
and trucks amounted to $3,790,450) 
against total sales amounting to: 
$6,153,300 for the month of October, j 
1940 


Until September, 1941, automobile | 
sales in Iowa had been increasing) 
steadily, reaching a peak in May,’ 
1941, when a total of $10,867,050) 
was reported. September sales were) 
the lowest of any month since Sep- 
tember, 1938. 

Officials in the tax commission 
department attributed the drop di- 
rectly to the sharp curtailment of! 
automobile production forced by 
the defense program. 


Shortage Impends 
In Supply of Late 
Model Used Cars 


VANCOUVER, B. C.—Shortage 
of used cars, particularly in the 
later model class, is indicated here. 
A survey reveals only sufficient 
used cars in the hands of new car 
dealers to meet normal demands 
for less than 60 days. 

Further aggravation of the im- 
pending shortage is found by deal- 
ers in the recent government regu- 
lation curtailing automobile pro- 
duction by 56 percent. 

Stocks of used cars are largely 
replenished by owners trading 
their old models in on new cars. 
But now only 44 percent of the 
usual number of new cars will be 
available and it is expected that 
fewer used cars will grace car deal- 
ers’ storerooms in months to come. 

Used car prices have remained 
relatively unchanged in _ recent 
months, but dealers anticipate a 
small increase if the shortage be- 
comes severe. 

Most serious shortage would be 
in the “modern” car field—cars 
two and three years old. Many 
motorists have traded in their old 
cars for these “modern” cars, but 
with production of new cars sharp- 
ly curtailed, some of these motor- 
ists will be forced to bear the 
mounting maintenance costs on 
their old cars. 


N. D. Dems Elect Kelly 


National Committeeman 
FARGO, N. D.—The Democratic 
state central committee of North 
Dakota has elected Dave Kelly, 
Grand Forks automobile dealer, as 
the state’s new national com- 
mitteeman, succeeding Judge 
Charles J. Vogel. 
Kelly’s election came about by 
a 30 to 14 vote over Thomas Ose 
of Brinsmade as the long domin- 
ant Perry faction lost control of 
the state organization. 


Conn. License Act | 


Causes Confusion 


NEW HAVEN, Conn.—Clarifica- 
tion of Connecticut’s sweeping new 
dealer-repairer license law is being 
asked by this city’s Board of Zon- 
ing Appeals to determine whether 
the board may charge its present 
regular fee of $25 in addition to 
the $10 provided in the statute for 
the required certificate of approval 
of location. 

There is already a city ordinance 
requiring board approval of all au- 
tomobile junkyard locations from 
the standpoint of public safety. 
The local fee for this inspection 
and certification is $25. 

The 16-section law, passed dur- 
ing the 1941 session of the Connec- 
ticut legislature, is intended to 
“police” the sale, repair and junk- 
ing of motor vehicles. Its purpose 
is described as being to keep out 
“gyps, fly-by-nights and itinerant 
vendors.” 

The New Haven zoning body has 
referred its problem to City Coun- 
sel Vincent P. Dooley for interpre 
tation. On another phase of the 
law, State Attorney-General Fran- 
cis Pallotti is said to have ruled 
that it covers only applications for 
new licenses, not renewals. 





FAN 


In 


Ne 


ENDS 


ae 
On 


which 
ogging 
some 

S will 
ahead, 
comes 
xisting 


> most 
ing to} 
ion on 
2 is at} 
Nn con-} 
major} 
re of, 
of de- 
asure, 
' even 
vill be 
, 


ecord, 
eal of 
t’s do- 
ir end 


t one- 
” one 
ndent. 
sts to 
-. all 
oO out 
ive to! 
. the} 
n you 
| face! 
ll as! 
back- | 
after 
‘thing | 
ether | 
1 this 
a 

ye as 
imber 
les is) 


i 


FINANCIAL 


AUTOMOTIVE NEWS, DECEMBER 1, 1941 


(1059)—7 





Wall Street Sees ‘Tax Selling’ Cause for Low Prices 


Investors Seeking Losses 
For Income- 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Stock prices this 
year are depressed more than usual 
by “tax selling.” This means that 
investors and traders who are hold- 
ing securities at prices below what 
they paid for them (except for 
short term speculative holdings) 
may sell before the end of the year 
to establish losses which may in 
turn be deducted from their in- 
come for tax purposes. 

It often is the practice for the 
investor to immediately re-purchase 
the securities if it is his desire to 
hold them for long-term gains. But 
as it works out usually there is 
more selling done than purchasing, 
especially at such a time as this 
when stocks appear to be in a 
long-term downtrend rather than 
uptrend. If the trend gives indi- 
cations of being reversed before the 
end of the year, it is likely that 
many of the “tax sellers” will rush 
back in to reacquire their stocks. 
This, in turn, would add strength 
to the upswing in prices. 

The opportunity for selling in 


Nelson Orders 


Rubber Report 


WASHINGTON. — Defense 
authorities acted last week to de- 
termine if rubber, one of the most 
vitally needed defense materials, is 
being equitably distributed among 
plants throughout the country. 

Donald M. Nelson, director of 
priorities, ordered rubber _pro- 
cessors operating plants in more 


| than one community to file reports 


within 15 days on_ distribution 
among individual plants during 
July, including rubber released by 


' the Rubber Reserve Co. 


les, 


auto- | 
Iowa! 
er as) 
th of! 
ctors | 


' 


If the ratio of distribution in 
subsequent months differed mate- 
rially, the processors must submit 
full reports showing clearly the 
reasons for the change. All reports 
must be filed with the rubber 
products branch of OPM. 

By this order, OPM will have 
closer scrutiny of rubber distribu- 
tion by large processors operating 
plants in several communities, and 


| will be able to determine if there 
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have been instances of distribu- 
tion on so uneven a scale as to 
result in severe labor displacement 
in any one community, or in any 
unnecessary reduction in the 
manufacture of rubber products. 





Triplex Oil Appoints 


Corker to Head Sales 
LONG ISLAND, N. Y.—Walter 
R. Ray, president of Triplex Oil 
Refining Co., Inc., announces the 
appointment of A. W. Crittenden 
as chemical engineer, with head- 
quarters at the refinery here. 

J. E. Corker, for 23 years with 
Packard Motor Car Co. of New 
York, during which time he held 
various executive positions, has 
been named general sales man- 
ager. Earl M. Simonds has been 
appointed manager of the New 
England district. 


Coming Events 


DECEMBER 
3- 4—Toledo (Commodore Perry Ho- 
tel). Eighth annual convention of 
Ohio Automobile Dealers Assn. 
11-18—Chicago (Hotel Sherman) Na- 
tional Standard Parts Assn. con- 
vention. 
15-16—Decatur, Ill. Illinois Automotive 
Trade Assn. convention. 
JANUARY 
8—Los Angeles. Gilmore Grand 
Canyon Economy Bun. 
12-16—Detroit. (Bovuk - Cadillac). SAE 
annual meeting and engineering 
displav. 
20-21—Chicago (Palmer House). Na- 
tional Automobile Dealers Assn. 
convention. 
16 FEBRUARY tt s 
-21—Atlantic City. Automotive Serv- 
ice Industries Show (CANCELLED). 


17-25—Jersey City, N. J. (Armory). 
Annual Defense Exposition and 
Automobile Show, sponsored by 
Jersey City Auto Dealers Assn. 
MARCH 
2- 5—Memphis, Tenn. Annual Conven- 
Sos of American Road Builders 
ssn. 
9—New Orleans. (Hotel Roosevelt) an- 
nual convention of Louisiana Auto- 
mobile Dealers Assn. 


Tax Purposes 





STOCK PRICE AVERAGES 


Previous Latest Year 

Period Period Change Ago 

Be OOD. <n ctsscccuve 26.49 26.48 —0.01 34.94 
10 car-truck co.’s ... 26.47 26.41 --0.06 36.33 
10 parts-access. . 25.77 26.21 +0.44 28.79 
4tire-rubbers ...... 19.60 19.73 40.13 19.30 





automotive stocks to establish tax 
losses is particularly good this year 
because most prices are well below 
what they were 1% and 2 years 
ago. 

The various factors that go to 
make up a pattern by which the 
stock market is guided still are un- 
settled. An improved labor situa- 
tion, if it held, should go a long 
way toward restoring confidence of 
investors. A critical phase in the 
war also may be at hand. 


Meanwhile, prices of automotive 
securities along with most of the 
market show little change. 








STUDEBAKER’S regional managers gathered in South Bend last week for an 
intensive two-day business conference with home office executives. Ken B. 
Elliott, vice-president in charge of sales, seated at head of table, discussed the 
duties of Studebaker field men. Standing at left is C. S. Fletcher, sales manager. 





rolet Motor and Axle division of Gen- 
eral Motors has been approved by the 
Tonawanda Town Board. The struc- 


Plant Approval 
BUFFALO.—An application of the 
Defense Plant Corp. for a permit to 
construct a $2,400, steel and brick 
factory building adjacent to the Chev- 


ture will be used to test airplane mo- 
tors to be built in the present Chev- 
rolet plant. 





Buick Dealers 
Get Sales Plans 


From Hufstader 


FLINT.—In a series of confer- 
ences throughout the Eastern area, 
W. F. Hufstader, Buick general 
sales manager, last week visited 
Washington, Philadelphia, Boston 
and New York and was expected to 
continue his tour to other key 
cities. 

Sales operations for the remain- 
der of the year and plans for the 
first 1942 quarter were the subjects 
of discussions with members of the 
regional and zone staffs and deal- 
ers in the territory. 

The eastern area, which includes 
the Boston, Buffalo, New York, 
Philadelphia and Washington (D. 
C.) zones, accounts for the sale of 
approximately 32 percent of Buick’s 
annual output. 





For _a fresh automotive viewpoint, 
read George M. Slocum’s “A Word is 
Edgewise. 


RUBBER Keeps em flying 


at low altitudes by parachute 
troops whose boots are pro- 
vided with shock-absorbent 
pads of a new type of foam 
cushioning material that is 
whipped up from the pure milk 
of rubber trees! Non-skid 
rubber soles also help para- 
chutists grip the ground, while 
elastic shroud lines make 
management of the chute easier 
in the air and during landings. 
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DEFENSE...SAVE MONEY FOR CAR OWNERS 


Rubber keeps air fleets aloft! sev. 


sealing rubber gasoline tanks, self-sealing rubber gaso- 
line and oil hose, molded rubber parts, rubber vibration- 
absorbing mountings, rubber insulated wires and cables, 
rubber refueling hose, rubber strato- 
sphere suits keep our army and navy air 
fleets ready for “all out’’ defense. 


PHOTOS BY U. S. ARMY SIGNAL CORPS 


Here's the way U. S. Dealers 
help Rubber Conservation 


The U. S. Dealers TIRE 
CONSERVATION PLAN 
offers motorists Priority 
Service on all safe . 
methods of making | 

tires last longer. The 


















free ‘‘Four 
Vital Spots” 
book sup- 
plies impor- 
tant facts on 
the care and 
use of tires. 






Hung from roof like 


hat in cave, is this big 
Army bomber equipped 
with U. S. Rubber self- 


sealing gasoline tanks. 
PHOTO BY DOUGLAS AIRCRAFT CO. From 
MATIONAL DEFENSE ADVISORY COMmISSIURN 
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OFFICIAL ¥. &. NAVY PHOTO 


6600 E. Jefferson Ave., Detroit, Mich. 
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Inserting self-sealing 


rubber 
of Douglas 
“U.S.” engineering genius, this 
tank’s instant-sealing construc- 
tion permits penetration by bul- 
lets without loss of gasoline or 
vapor—thus cutting fire hazard. 
A 20% lighter rubber-and-metal 
armor for planes is also being 
developed by “U.S.” 


as tank in wing 
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DEFENSE 





Present Defense Program Far Ahead of 1917-18 Effort 
OPM Cites 23- 


Year Growth 


Of U.S. Industrial Methods 


Special to Automotive News 


WASHINGTON. — A comparison 
of the present industrial defense 
effort with that of the U. S. during 
1917 and 1918 was made public last 
week by the U. S. bureau of re- 
search and statistics, Office of Pro- 
duction Management. 


The study shows: 
Disbursements for industrial ac- 
tivity month by month are run- 


ning at a higher level today than 
in World War I. 

Due to a lower price level to- 

day, the country probably is 
getting more for its money for 
every dollar spent than in 1917 and 
1918. 

Because of increased industrial 

efficiency through technical ad- 
vances and billions of dollars of 
additional investment, the produc- 
tive capacity of each workman has 
been vastly increased. 

To arrive at an approximate fig- 
ure for industrial disbursements 
for defense in the current effort, 
OPM economists took monthly to- 
tals of disbursements paid on de- 
fense contracts and added pay- 
ments made by foreign govern- 


Fisher to Build 
Final Assembly 
Plant for Tanks 


DETROIT.—E. F. Fisher, gen- 
eral manager of Fisher Body, an- 
nounced that a 350-acre site near 
Grand Blanc, Mich., had been se- 
lected for a tank plant. 


The plant, which will have 500,- 
000 square feet of floor space, will 
serve as the final assembly unit for 
large and medium tanks from 
parts fabricated in the Fisher Body 
division No. 1 plant and the Buick 
plant in nearby Flint. 


Goodyear Official Named 


To Set Up OPM Section 
AKRON.—Loaned to the Office 
of Production Management, Wash- 
ington for an indefinite period to 
help organize its 
industrial promo- 
tion section, Lee 
J. Bornhofen, 
manager of sales 
promotion for 
Goodyear Tire & 
Rubber Co. here, 
has been as- 
signed to set up 
the new section 
under the Di- 
:; vision of Con- 
Bornhofen tract Distribu- 
tion, of which 
Floyd B. Odlum, New York, is 
director. 

The industrial promotion sec- 
tion is a move on the part of the 
administration to help smaller 
business units of the country ob- 
tain a fair share of defense orders 
and to prevent, as far as possible, 
dislocation of industry and unem- 
ployment of workers in plants 
where production has been cur- 
tailed by priorities and material 
shortages. 





ments for war materials produced 
in the U. S. The disbursements for 
World War I were estimated on 
data which give a comparative 
picture. 

In order to compare expenditures 
for military purposes, money paid 
out for food shipments to the Allies 
in 1917-1918 was deducted from 
total expenditures in the first pe- 
riod. The amounts spent for food 
under the Lend-Lease act are only 
a small part of total disbursements, 
hence they have not been deducted. 

The disbursement figures used in 
this study were not corrected for 
differences in prices of 23 years 
ago and now. U. S. bureau of labor 
statistics index of prices on all 
commodities at wholesale stood at 
114 in April 1917 and 78 in July 
1940 (1926 equals 100): hence it is 
assumed that a given dollar volume 
of disbursements probably repre- 
sented a smaller physical volume 
of production at 1917 prices than 
at 1940 prices. 

The study also takes account of 
the fact that in April 1917 the war 
effort had been going on for almost 
three years and the Allies had been 
making substantial purchases of 
munitions and other materials for 
about two years. Under the stimu- 
lus of these purchases munitions 
production capacity had been built 
up, and when we finally declared 
war on Germany considerable 
plants and experience were avail- 
able. It was probably necessary for 
the present defense program to 
start closer to scratch than in the 
previous effort. 

It was also pointed out that in 
May 1918, 14 months after the be- 
ginning of all-out effort, military 
disbursements less pay and subsis- 
tence of the armed forces, were 
$1,019,000,000, or at the rate of 20 
percent of the estimated national 
income of $59,700,000,000 for 1918. 
In August 1941, also the 14th 
month of all-out defense effort, 
similar disbursements were at the 
rate of $1,075,000,000, or approxi- 
mately 15 percent of the estimated 
present rate of national income. 

Tremendous advances in indus- 
trial efficiency have been made 
since 1917-1918, it is noted. Overall 
industrial efficiency can be meas- 
ured roughly by output per man- 
hour—the quantity of goods one 
man can produce in one hour. 
Economists have constructed index 
figures designed to show relative 
output per man-hour of American 
industry. These computations indi- 
cate an increase in the output of 
the average industrial worker of 
about 135 percent between the pe- 
riod of World War I and World 
War II. This is due largely to im- 
provements in technical processes, 
in machinery and in management 
methods. 

The gain means that the average 
industrial worker with today’s 
equipment can turn out two and 
one-third times as much as he 
could 23 years ago. 

The OPM bureau points out that 
improvements in industrial tech- 
niques are paralleled by improve- 
ments in the efficiency of war 
weapons and new methods of mili- 
tary organization and administra- 
tion. 





TYPICAL of the transition from automotive to defense, the picture above 


shows craftsmen in automobile body modeling at the Hudson Motor 


Car Co. 


engaged in checking the mahugany models from which dies and fixtures are 
made for bomber fuselage sections. The section shown is the master model for 
@ portion of the rear fuselage of the Martin B-26 bomber, parts for which are 


already being produced by Hudson. 








AERIAL VIEW of Good 
Defense Plant Corp.’s buil ing, 
Corp. for manufacture of airpla 
iaepackgrouna: caid to be the world’s largest buildin 
n background, sa’ e world’s 
has its Setire ‘floor space and a, considerable messanine area devoted to aircraft 
manufacturing. 


ear Aircraft factories at Akron. In foreground is 

400 by 1,000 feet, leased by Goodyear 
ne sub-assemblies. In rear of DPC buildin 
rts anes airship hangar or 


Aircraft 
» at 
ock, 
without interior supports, 





U.S. Laying Plans to Combat 
Road Hazards in Blackouts 


Special to Automotive News 
WASHINGTON. — The ground- 
work for scientific management of 
blackouts whenever need may 
arise in the United States is being 
laid by the Office of Civilian De- 
fense and one step is publication 
of a manual prepared by the U. S. 


Defense _Notes-- 


OPA Pacific Office 


Headquarters will be established 
in San Francisco early in Decem- 
ber to oversee administration and 
enforcement of the iron and steel 
scrap price schedule in California, 
Oregon, Washington, and adjacent 
states, Leon Henderson, OPA ad- 
ministrator, announced last week. 
Two OPA officials, William S. 
Whitehead, representing the price 
division, and Harold Swope, of the 
legal division’s enforcement sec- 
tion, have been sent to San Fran- 
cisco to begin preliminary work. 


Aircraft Order 

Canada is officially reported to 
have placed orders for the con- 
struction of more than 7,000 air- 
craft, according to the U. 8. de- 
partment of commerce. Most of 
these planes, it is pointed out, are 
to be built in the dominion and 
equipped with engines imported 
from the United States. At the 
present time Canadian plants are 
building 13 different types of air- 
craft but it is hoped to narrow 


them down to six or seven. 
ss: 


Plastics in Spotlight 


The National Bureau of Stand- 
ards is cooperating closely with the 
Navy, the Army, OPM and other 
defense agencies to determine to 
what extent plastics can be utilized 
to replace scarce metals and other 
critical material. Every new plastic 
or new application of an existing 
plastic submitted for test receives 
immediate attention. Emergency 
specifications have been prepared 
to utilize plastics in place of scarce 
metals and essential materials for 
a long list of articles purchased by 
the government. These cover a wide 
range—from vital airplane parts to 


door knobs. 
* * 


Vital Metals Arriving 

Arrival of 5,470 pounds of secon- 
dary pig aluminum ot the San 
Francisco Port of Embarkation 
from the Philippine Islands last 
week marked the first importation 
of scrap metals on the critical and 
semi-critical list from overseas de- 
partments of the Army. More ship- 
ments of aluminum, scrap iron and 
other scrap metals are expected to 
follow this initial shipment as the 
Quartermaster Corps makes ar- 
rangements for their handling from 
the Islands to the United States 
where they can be melted down 


for refabrication into needed war | ©; 


materials. 


War department with aid from 
other federal agencies in which 
protection of street and highway 
traffic in blackouts forms an im- 
portant chapter. 


“The effectiveness of a blackout 
system depends upon the know- 
ledge and the cooperative spirit of 
the people at large,” a general 
foreword points out. “The proper 
autnorities must present the vital 
seriousness of everything connect- 
ed with blackouts. All concerned 
must realize fully that planning 
and advance preparation con- 
tribute most to the effectiveness 
of a blackout. 


“This requires long, painstaking 
and many times unnoticed prior 
effort. Too often these efforts may 
appear to some to be expended on 
relatively unimportant details. But 
an effective blackout is not 
achieved by spectacular efforts at 
the beginning of or during an air 
raid. Except for meeting con- 
tingencies, little or nothing can 
be done to increase the effective- 
ness of a blackout while a raid 
is in progress.” 


The seriousness of the traffic 
problem as the result of air raids 
is demonstrated by the fact that 
the number of highway fatalities 
has tripled in Great Britain since 
the war began. Of 18,000 fatalities 
10,000 were adult pedestrians, 2,- 
800 cyclists and 2,400 motorcyclists, 
the remainder being children. 
These were not the direct victims 
of destruction caused by German 
warplanes but were killed because 
the necessary blackout of com- 
munities so greatly increased high- 
way perils. 

Accordingly, that the U. S. may 
be able to minimize hazards in 
such eventualities, the new manual 
provides a detailed blueprint of 
what must be done in respect to 
motor transportation in blackouts. 
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resident of Seiberling Rubber C ‘ 
o., presented the firs 
se € company’s 20th birthday party be bie father, F. A. 
a rst president, and now chairman of the board of directors. 
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00 fellow workers. Both men are past 80. 
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Olds Awarded 
Heavy Order 
For Tank Guns 


LANSING. — Receipt of govern. 
ment authorization to proceed with 
the manufacture of 75 m.m. guns 
for the U. S. Army ordnance de. 
partment, was announced last 
week by S. E. Skinner, genera] 
manager of Oldsmobile. Although 
Skinner was not permitted to dis. 
close the amount of the govern. 
ment’s order or the number of 
guns to be manufactured, he did 
say that the new award greatly 
exceeded all previous defense or. 
ders received by Oldsmobile from 
government authorities. 

It was further announced that 
an investment of approximately 
$8,000,000 will be alloted for ma- 
chines and machine tools for the 
new project. In addition, it is ex. 
pected an investment of $250,000 
will be made for rearranging pres- 
ent buildings on the Oldsmobile 
property. No new building will be 
required it was stated. 

“The 75 m.m. semi - automatic 
gun is for use in medium size 
army tanks now being produced 
by several manufacturers in Michi- 
gan,” said Skinner. “Plant rear- 
rangement is already under way 
and we are hopeful of starting pro- 
duction during the 
months.” 

Extensive sub-contracting poli- 
cies will be followed in the pro- 
duction of the 75 m.m. gun, Skinner 
announced. The _ three principal 
parts—the barrel or tube, breech 
ring and breech block will be 
manufactured at the Olds plant. 
The other 67 parts will be sub- 
contracted to outside companies 
with as many of the forgings as 
possible going to local firms. | 
“Until actual production of the | 
new gun is under way, it is diffi 

' 


late spring 


cult to estimate the number of 
employes on the new project,” 
said Skinner. “While no outside 
help will be required, it is expected, 
however, that all of the men who 
would be layed off due to curtail- 
ment in automobile manufacturing 
will be employed at the new 7 
m.m. gun plant when production 
is started. A special program will 
be launched by Oldsmobile, in the 
near future, to train present auto- 
mobile workers on the new job of 
gun manufacturing.” 

Including present employment at 
the 20 mm. gun plant and the 
Oldsmobile shell plant, it was esti- 
mated that approximately 8,000 
workers will be regularly employed 
in Oldsmobile’s defense programs} 
when the 75 m.m. semi-automatic 
gun plant is completed. 


French Building Trucks 


WASHINGTON. — The French auto- 
mobile factory Peugeot has just un-| 
dertaken a new, broadscale production | 
po centered mainly upon the’ 
nereased manufacture of new truck 
types. Truck models of 1.4 and 2 tons) 
are said to represent the most im-} 
portant part of the Peugeot spesory’s | 
output at present. News of the a 
orous stimulus now being imparted I 
Ypugeot 8 production reaches official’ 
Washington via the Nazi press, which | 
says that the new program “‘is based | 
upon an agreement with the German 
automobile industry.’’ ultimate | 





' 


The 
destination of the Peugeot trucks is 
not explicitly stated. ° 
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Direct Legislation to Control | A 


Philadelphia Dealers 


Praise ‘Open House 


PHILADELPHIA. — Philadelphia 
dealers have reported favorably on 
Automobile Information Week, 
sponsored by the Philadelphia 
Automobile Trade Assn. Nov. 16-22. 
The special week, arranged as a 
time for car owners to get advice 
from dealers on what to do about 
their transportation needs during 
the months of the national emer- 
gency, received praise and com- 
mendation from large and small 
dealers in all parts of the Phila- 
delphia metropolitan area. 


Results were determined by a 
survey made by the Philadelphia 
association in which dealers said 
that Automobile Information Week 
helped to stimulate salesmen, to 
clarify facts about 1942 cars, to 
dispel wrong ideas about prices, 
terms, taxes and values, and in 
some instances, increased floor 
traffic and sold new cars, used 
cars and service. 


Information Week was sparked 
by a mass meeting of dealers and 
salesmen at the Penn A.C. 48 
hours before the opening gun. 
Harry Moock, vice-president of 
Plymouth, flew in from Detroit 
and appealed to the crowd of more 
than 1,100 for more intelligent sell- 
ing. 

All Philadelphia newspapers co 
operated with the movement with 
special automobile sections. 


Salesmen received special train- | 
ing on giving the correct answers | 
to specific questions asked by the | 


Mass. Truckers 
Elect St. Jean 


To Presidency 


BOSTON.—More than 150 mem- 
bers from all parts of the state 
were present at the annual meeting 
of the Motor Truck Club of Massa- | 
chusetts held here last week. 


Leon St. Jean, vice-president of 
the Sommer’s Motor Line, Inc., of 
Springfield, was elected president. 
Other officers chosen were: Robert 
Friend, of Friend Brothers, Mel- 
rose, first vice-president; John 
Hassey, City Service Oil Co., Bos- 
ton, second vice-president; Samuel 
Derby, of H. M. Gould Co., East 
Walpole, thi-d vice-president; Her- 
bert F. Reinhard, Mills Transfer 
Co., Boston, secretary; Walter A. 
Abbt, of Abbt Motor Transporta- 
tion Co., Cambridge, treasurer. 


Manager E. C. Benway gave the 
legislative report. He said that 
there was no restrictive legislation 
passed by the Massachusetts legis- 
lature this year that would increase 
the operating costs. This was result 
of activities of the club members, 
who attended hearings and spoke 
on various proposed laws. The club 
filed four bills, three of which were 
enacted that eased transportation 
conditions. 


One bill changed a law that pen- 
alized unjustly Massachusetts truck 
operators. The law allowed trucks 
from Rhode Island to come in here 
under a reciprocity clause, yet if 
a Massachusetts truck was regis- 
tered in Rhode Island, as that state 
required, it nullified the Bay State 
operator’s right to use his vehicle 
in his own state unless he paid 
additional fees. A bill to require | 
two men on every truck came up | 
again but was defeated. 


“| 
| 
| 
| 
| 
| 


Rochester Fuel Dealers | 
To Observe Night Curfew | 


ROCHESTER, N. Y.—A group of 
gasoline dealers of Rochester and | 
Monroe county voted wholehearted | 
moral support for a program de- 
signed to eventually bring the 7 
p.m. to 7 a.m. closing of all sta- 
tions. 


A far cry from first measures 
talked by the dealers a few weeks 
ago when they started the move- 
ment, the program adopted and to 
go into effect immediately envisions 
no retaliatory measures against 
those stations which stay open be- 
yond the 7 p.m. closing hour; in 
fact, it clearly recognizes their 
right to stay open if they so desire. 


For _a fresh automotive viewpoint, 
George M. Slocum’s “A Word in 
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car owner. These questions re- 
ferred to the new cars, alternate 
materials, prices, taxes, terms, used 
cars and trucks. 


Window posters, car cards, di- 
rect mail invitations, special con- 
tests, floats and other forms of 
promotion were used to attract 
people to the 300 showrooms in 
Metropolitan Philadelphia. 

The committee of automobile 
dealers in charge of Automobile 
Information Week included J. E. 
Henry, president, Wilkie - Buick; 
Lee Barrett of Shore Bros.; J. E. 
Wolfington of Wolfington Motors; 
Thomas B. Martindale, president 
of Thomas B. Martindale, Inc.; 


S. C. Farmers Pay $59 
In Taxes on $95 Cars 


COLUMBIA, 8S. C.—(UTPS).— 
The average automobile on 
South Carolina farms is seven 
years old, has an_ estimated 
value of $95 and cost its owner, 
in 1940, approximately $59 in 
federal and state taxes to op- 
erate. 

This was revealed last week 
by J. T. Melton, secretary of 
South Carolina Petroleum In- 
dustries Committee, who re- 
cently completed a study of 
rural automobile ownership in 
the state. 


Herb Byrne, president of Herb 
Byrne, Inc.; Edward Ronan of 
Ronan Motors; Chester Mitchell of 
Studebaker Corp. J. Eustace Wol- 
fington, president of PATA, was 
ex-officio member. 


Prices Proposed by C. of C€. 


WASHINGTON. — Straightfor- 
ward and direct legislation for con- 
trols over prices, the cost of living 
and wage levels is advocated by 
the U. S. chamber of commerce, as 
the result of a referendum vote 
just completed among its member 
organizations. 

The voting was the heaviest on 
any referendum taken by the 
chamber in years. The questions 
balloted upon were built on recom- 
mendations made by the domestic 
distribution committee, which had 
given exhaustive study to the sub- 
ject of price controls. They relate 
directly to proposals for price 
legislation now before Congress, 
and to come under active con- 


sideration of the House beginning 
last week. 

“Legislation of the kind advo. 
cated by the chamber, as a result 
of the voting,” said a statement 
last week, “would be clear ang 
unambiguous, and could be ag. 
ministered at a fraction of the 
cost that would be entailed by the 
bill which has so far received most 
consideration in Congress, and 
without a great new bureaucracy,” 


Membership Up 


AKRON, O.—Several new members 
joined the Akron Used Car Dealers 
Assn. at a dinner meeting held re. 
cently here, according to Louis A, 
Geller, president. 


100th Anniversary of the Philharmonic-Symphony Society of New' 


Broadcast exclusively for the past 12 yede" 
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Harsh Taxation Seen 


Impairing U.S. Defense 


Automatic Heating 
In °42 Cars is Explained 


DETROIT.—Automatic tempera- 
ture control is featured as a stand- 
ard part of many 1942 model car 
neaters. With Oldsmobile, Nash 
and Cadillac, automatic tempera- 
ture control is featured for a sec- 
ond year in '42 models; with Pon- 
tiac and Buick, it is new. 


The necessity for automatic tem- 
perature regulation has been 
prought about due to the increase 
in heating capacity in the newer 
heaters which have sufficient ca- 
pacity to give comfort during zero 
or colder weather. Obviously, on 
days above zero, regulation is re- 
quired. This regulation is compli- 
cated by changes in car speed, wind 
velocity, wind direction, outdoor 
temperature and heater air quan- 


Control 


tity (with impact type heaters), 
etc., it is said. 

The scheme is now not to con- 
trol heat by varying the air flow. 
The air flow is set to give an abun- 
dance of heat and direct and dis- 
tribute it to all parts of the car 
as well as to ventilate. Thus drafts, 
cold zones, hot zones, drowsiness, 
steam on windows and smoke in 
car atmosphere are largely elimi- 
nated. 


Heat is now regulated by con- 
trolling the flow of hot water to the 
heater so as to give a constant 
comfort temperature at all times 
after the “warm-up” period. Dur- 
ing warm-up a maximum water 
flow exists. Not until a few de- 
grees before the comfort tempera- 


Used Car Failures 
Irk Milwaukee Judge 


MILWAUKEE.—Irked by al- 
leged laxity of used car dealers 
who merchandise automobiles 
not in proper running order, 
District Judge Harvey L. Neelen 
said he planned to propose an 
ordinance requiring dealers to 
correct mechanical defects be- 
fore selling used cars. 

Judge Neelen declared that 
he has had a number of cases in 
recent weeks in which used cars 
sold by dealers here had de- 
fective brakes and speedometers 
or had other mechanical faults. 





ture is reached does regulation be- 
gin, it is said. 

The mechanism is produced by 
Ranco, Inc., of Columbus, O. 


Pete Wemhoff’s Fourth Dimension 
offers news of automotive advertising. 


The oboe sounds its “a” 
.-.and a New Century of Music begins 


NEW YORK.—All-out produc- 
tive effort cannot be expected if 
the functioning and foundation of 
business is impaired by punitive 
taxation, it is warned by the Tax 
Foundation through its bulletin, 
“The Tax Review.” 

Viewing as a significant aspect 
of the present tax situation the ex- 
tent to which taxes devised pri- 
marily for economic control are 
imposed upon business, the bulletin 
adds: 

“Such an extension of the taxing 
power is not—per se—evil. Taxes, 
when so applied, should be com- 
patible with the accepted principle 
of procuring the maximum net so- 


A hundred years ago in the Apollo Rooms on Lower Broadway, an oboe 


sounded the pitch...the strings, the brasses and the woodwinds tuned 


...and a Connecticut Yankee raised his baton to signal the start of 


Beethoven’s Fifth Symphony. Before him, at their high music racks, 


stood the first symphony orchestra in America. Behind him an audience 


of some 400 sat upright in their pews. 





Today, in Carnegie Hall, an oboe again sounds its “a”... and the 62nd 


successor to Ureli Hill raises his baton before the orchestra of the Phil- 


harmonic-Symphony Society of New York. 


And behind him... before him... all around him...an audience of 


10,000,000 awaits the opening theme. 


10,000,000 people listening to the radio on a Sunday afternoon!... 


More than have heard the Philharmonic within the walls of a concert 


hall in the hundred years of its history. 


What finer tribute to the world’s greatest orchestra on the beginning 


of its second century? What better evidence of an America musically 


come of age? 


Aleit The oscillograph registers the wave pattern of an oboe’s “a” sounded 


by the Philharmonic’s Bruno Labate. Instruments in an orchestra traditionally tune to an oboe 


because its pitch is accurate and its penetrating tone is easily caught by the human ear. 


eer THE COLUMBIA BROADCASTING SYSTEM 


cial gain. It is only when such 
taxes carry an anti-business con- 
notation, or when they are em- 
ployed as punitive measures, that 
a criticism of their imposition is 
justified. Cognizance of that prin- 
ciple seems to be particularly es- 
sential at the present time. For if 
government must, by necessity, 
place an increasing reliance on 
business for an all-out productive 
effort, it cannot—by the use of its 
taxing power — apply regulatory 
measures which will impair the 
functioning and very foundation of 
that business structure. The pres- 
ervation of the business structure 
is vital, not only to the present 
endeavor, but to the future eco- 
nomic and social welfare of the 
nation.” 


That business is being called 
upon to contribute an “ever-in- 
creasing proportion to the support 
of our governmental functions” 
also is noted by the bulletin. 


Obituaries— 


J. Walter Drake, 
Founder of Hupp, 


Is Dead at Age 66 


DETROIT.—J. Walter Drake, 66, 
who organized the Hupp Motor 
Car Co. in 1908, died last Thurs- 
day at Lake Angelus, near Pon- 
tiac, Mich. Under his leadership 
Hupmobile became one of the big 
companies in the automobile in- 
dustry. 


The company came upon hard 
times about 10 years ago when 
litigation, started by a disgruntled 
stockholder, brought about court 
troubles which threw the company 
into receivership. Since that time 
several efforts have been made to 
reorganize but to no avail. Mr. 
Drake had been the leader in all 
the efforts to revive the company. 

Mr. Drake originally was a law- 
yer, but following the formation of 
the Hupp Motor Car Co., he be- 
came its president and later chair- 
man of its board. In June, 1922, he 
became assistant to Herbert 
Hoover, then secretary of com- 
merce. 


| President Hoover named Mr. 
| Drake chairman of the delegation 
| which traveled to South America 

in 1929 to acquaint the republics 

with America’s plan for a Pan- 
| American highway to promote 
| trade between the two continents. 


| During his career, Mr. Drake 
was director of a number of 
national organizations, including 
the National Automobile Chamber 
of Commerce and the United States 


Chamber of Commerce. 
“ +e * 


Robert B. Emerson 


WASHINGTON.—In the death last 
week of Robert Bruce Emerson, 61, 
the Capital and the Greater Washing- 
ton area lost one of its pioneer auto- 
mobile dealers. Since 1910, he had been 
a partner in the firm of Emerson and 
Orme, Buick distributors, one of the 
best known motor car organizations in 
this part of the country. Emerson is 
survived by his widow and four grown 
children. a ae a 


Thomas R. Price 


MONTREAL.—An outstanding ure 
in the automotive industry in on- 


treal, Thomas rt Price, 61, died 
here last week. Prior to his retirement 
two years ago, he had been for 


years associated with General Motors 
of Canada, and for a number of years 
was local branch manager in 
treal. He was a past president of the 
Auto Trades Assn. of Montreal. 
. o a 
Ira C. Jones 

CRANFORD, N. J.—Ira Clay Jones, 
60, former Eastern distributor and a 
director of Studebaker Corp., died Nov. 
| 25 of a heart attack at his home here. 
| Surviving are his wife 





and two 


| daughters. <a 
| 
| Edward Slade 
NEW YORK. — Edward Slade, 67, 


| founder, vice-president and treasurer 


of the former Slade Asbestos 
brake-lining manufacturers, in Troy 
N. Y., died here Nov. 22. He retire 
10 years ago when his firm was ab- 
sorbed by the Vincent Bendix in- 
terests. Surviving are his wife, three 
daughters and five sisters. 
7 a +. 


Clifford 8S. Stilwell 


CLEVELAND.—Clifford 8. Stilwell, 
51, executive vice-president of Warner 
& Pwesey Co. and president of the 
national Machine Too 
died here Nov. 19 in 8t 
pital as the result of a 
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Wheeler Bill Seeks Uniformity in Truck Regulations|— 
ICC Would Get Authority 


To Ban Unreasonable Barriers 


(Continued from Page 1) 


formity in size and weight restric- 
tions to motor vehicles engaged in 
such commerce, or otherwise jeop- 
ardizes or endangers the national 
interest in such commerce. 

The proposed amendment would 
authorize the ICC to then make an 


Heavy Promotion 
Key to Dealer’s 


Service Success 


ROCHESTER, N. Y.—Automobile 
dealers anxious to expand their 
service business during this period 
of reduced car output might take 
a cue from Hienrich Motors, Chev- 
rolet dealership here. 

Heinrich has launched an inten- 
sive promotional effort on recon- 
ditioning of motors. It took a full- 
page advertisement in the Roch- 
ester Democrat and Chronicle, fo- 
cusing attention on the firm’s re- 
conditioning facilities and amply 
illustrated with pictures showing 
the various operations in the Hein- 
rich shop. 

Copy in the ad read: “Today, 
exigencies of defense efforts by the 
automobile industry change the 
picture. Not ‘Used Cars’ but ‘Your 
Cars’ will require the recondition- 
ing.’ The company has one of the 
largest service and repair busi- 
nesses of any dealership in West- 
ern New York. 






Turner, Smith Given 


New MTA Assignments 
DETROIT. — Michigan Trucking 
Assn. announced last week that 
Don Smith, chairman of the board, 
will represent the association be- 
fore legislative and _ regulatory 
bodies, relinquishing many of his 
former duties in the Detroit of- 
fice to John A. Turner, active in 
association work since 1934. 
Turner, who entered MTA work 
in February of 1941 as field rep- 
resentative, was elected as_ the 
first full-time secretary in Sep- 
tember, will be engaged in office 
and membership work. 


150 Trucks Purchased 


MONTGOMERY, Ala. — (UTPS.) — 
Alabama has purchased 150 114-ton 
trucks for its highway department at 
a cost of $185,236. The Adamson Motor 
Co. of Birmingham, was low bidder on 
100 Ford trucks at $125,000, and the 
McGaugh Chevrolet Co., of Montgom- 
ery, was low on 50 Chevrolet trucks 


with a price of $60,236. 





505 ROOMS az *49° 


..-all outside with combination tub 
and shower bath, circulating ice 
water, fil length mirror and four- 
station radio! Double rooms from 
$5.50; suites from $12. Here you 
have a maximum assurance of ac- 
commodations at 
the price you want 
to pay. “New York’s 
Friendly Hotel!” 


800 ROOMS 
CHARLES E. ROCHESTER 
Vice-Pres. & Mng. Dir. 





LEXINGTON AVE. at 48th ST., NEW YORK 


——— 


investigation and if the allegations 
are sustained “in whole or in part” 
the federal agency would have 
power to order the changes deemed 
necessary to remove unreasonable 
restrictions. 

The bill would give the ICC pow- 
er to establish “such just and rea- 
sonable classifications of vehicles” 
subject to its order as might be 
required or justified by the condi- 
tions under which given classes of 
vehicles are used and to apply 
regulations according to the classi- 
fication so established. Likewise the 
commission would be authorized to 
obtain from state highway depart- 
ments and the federal public roads 
administration reports containing 
technical information concerning 
highway construction, maintenance, 
safety and use, and to obtain 
needed information from any other 
federal or state agencies having 
special knowledge of the matters 
involved. 

The Wheeler bill climaxes nation- 
wide agitation against “Balkaniz- 
ing” interstate trade barriers, be- 
ing the first substantial effort for 
legislative relief. This has become 
necessary because relief has not 
been available in the courts. 


Demand Grows 
For Hydra-Matic 


LANSING.—Popularity of Olds- 
mobile’s Hydra-Matic drive, which 
eliminates the clutch pedal and all 
manual gear 
shifting, was re- 
ported last week 
by H. A. Trevell- 
yan, Oldsmobile’s 
general sales 
manager, with 
the announce- 
ment that 72 per- 
cent of all 1942 
Oldsmobiles sold 
since the cars 
were introduced 
have been equip- 
ped with this 





H. A. Trevellyan 


feature. 

“More than 94 percent of all 98 
series Oldsmobiles for 1942 sold in 
the medium price field are Hydra- 
Matic equipped,” said Trevellyan. 
“Approximately 82 percent of six 
and eight cylinder models in the 
70 series and over 73 percent of the 
low-priced 66 and 68 series Olds- 
mobiles are similarly equipped,” he 
added. 


Phillips Elected 


_NEW YORK.—Election of T. I. Phil- 
lips to_a vice-presidency of Westing- 
house Electric and Manufacturing Co. 
was announced last week by A. W. 
Robertson, board chairman. Within a 
year after he joined Westinghouse in 
1915 as a toolmaker, Phillips was made 
a foreman. After serving as manager 
of works departments in several plants, 
he was promotes to the et of gen- 
eral works manager in 1935. Last Feb- 
ruary he was made assistant to the 
president. 











HERE’S ONE CAR—Lincoln-Continental—that will require little change due 


to the government’s ban on bright-work on cars after 
Powers model, note the smart yeas of the 

Lincoln designers have largely antic 

= aan Barclay interested in the 


Clelland Barclay, Helen Everdean 
1942 Lincoln-Continental in which 


the reduction in bright work trim. Es 
stunning treatment of the Lincoln-Cont 


the identical enamel finish used on the 


on the steering st and 


an. 1. Here Artist Mc- 
ipated 


nental instrument panel which carries 


body exterior. The same color appears 


earshift lever, on the cowl ventilator and parking 


brake handles. Edges of the car doors also are finished in body enamel to 
maintain the color scheme even when doors are open. Outside fitments such as 
gravel guards, wheel rims, license and stop light bracket and tire cover likewise 


are surfaced in body enamel. 





Direct Mail Campaign Boosts 
Dealer’s Service Business 


VANCOUVER, B. C.—McDer- 
mott Motors, Ltd., are now using 
the same direct-mail technique to 
develop service business as they 
were previously using in the pro- 
motion of sales of both new and 
used cars. 

These letters have the name and 
address of the recipient typed in 
matching type and are personally 
signed by E. McDermott, president 
and managing director of the 
company. 

The letter points out that auto- 
mobile owners today are facing an 


Chicago Dealers 
Elect Officers 


CHICAGO.—Two dealer line as- 
sociations in this area last week 
announced elections of officers and 
directors. 

James A. Brough was named 
president, Ray Lancaster, vice- 
president, and Art Row jr., secre- 
tary-treasurer of the De Soto 
group. Additional directors voted in 
included Bernard Burke, C. J. Eck, 
P. De Michele, M. D. Harteau, 
Charles Hermanek, E. G. Keller, 
Harold Nodell, and Norman C. 


‘owne. 

The Oldsmobile dealers elected 
Max Evans, president; W. A. Mack, 
vice-president; George Kallal, sec- 
retary, and E. J. Pillinger, along 
with L. C. Morgan, S. L. Davis, 
Frank J. Sheair, George J. May, F. 
W. Patterson sr., and J. J. Galla- 
gher as directors in addition to the 
officers. 





unprecedented situation and that 
their car is actually worth more 
to them now than at anytime they 
have been driving one. It is ex- 
plained that this is due to war 
priorities increasing scarcity and 
difficulty in securing some parts. 

“Because your car IS_ more 
valuable to you than ever before,” 
the letter continues, “it is es- 
sential from your point of view to 
keep it in sweet-running condition. 
To be assured of maximum gas 
mileage, regular inspection and ad- 
justment of-distributor points, car- 
buretion, compression and ignition, 
etc., is absolutely necessary. 

“Therefore, to meet the needs of 
the times, we have deliberately 
adopted a pledge to _ motorists 
which may be best expressed in 
these words: ‘McDermott’s regu- 
larly conditioned cars last longer.’ 

“We are very serious about this. 
We believe we have a definite re- 
sponsibility to Oldsmobile owners. 
We are determined to make our 
service—our low-cost maintenance 
policy—mean a definite saving to 
every Oldsmobile owner who will 
bring his car to us at regular in- 
tervals.” 

The letter concludes by stating 
that it means exactly what it says 
and is a definite invitation to the 
car owners to drive in and put the 
company’s pledge to the acid test. 
during its first year. 


McAnly Named 


DETROIT.—L. C. McAnly has been 
appointed works manager of the Frue- 
hauf Trailer Co. here, Harvey C. Frue- 
hauf, president, announced last week. 





Chrysler Models 
Minus Brightwork 


Set for Unveili 


DETROIT. -—-Chrysler Sales qj. 
vision shortly will eliminate the 
so-called brightwork from its 1942 
models, except for the bumpers 
and bumper guards. 


Specifically, the new designs are 
as follows: 


The radiator grille and front 
fender mouldings, which are 4 
continuation of the grille, are 
painted in a color that contrasts 
with the color of body and fen. 
ders. The top moulding in this 
series has been shortened, to pro- 
mote harmonious design. The rear 
fender mouldings are eliminated 
entirely, a change that is par. 
ticularly effective when wheel 
shields are used. Belt moulding is 
painted in the same color as body 
and has been shortened to har. 
monize with revised front-end ap- 
pearance. On two-tone jobs, the 
belt moulding is painted the same 
color as the lower part of the body. 
Body side shields, the heavy mould- 
ings along the lower edge of the 
body between the fenders, are 
painted in the body color. The un- 
usual large-type hub caps are 
painted in the contrasting color of 
the combination used on the car. 


The chrome decorative moulding 
around the exterior window re- 
veals is no longer used. Exterior 
windshield moulding is painted in 
the body color. Window ventilator 
wing mouldings front and rear are 
painted. Headlamp bezel, tail- 
lights, stop light and license flood 
light housings are painted the 
body color. 


Interiors will be done in me- 
tallic enamel that is said to give 
a rich and tasteful effect. These 
parts include some 30 items, among 
them all interior hardware, instru- 
ment panel, radio grille and con- 
trol buttons. 


Exterior metal parts also are 
done in metallic enamel of a tone 
that gives the effect of silver. These 
parts include radiator ornament, 
door handles, deck lid handle, door 
locks and windshield wipers. 


New Plant Purchased 
By Purolator Products 


NEWARK, N. J.—Increase after 
increase in after-market sales, 
through dealers, is said to account 
for the purchase of a new plant by 
Purolator Products, Inc., here. The 
new plant is located in Newark, 
near the company’s main office and 
factory. 


Were it not for the increase in 
dealer sales, Purolator’s American 
facilities, operating three shifts a 
day, would have been ample to 
produce the requirements of the 
government defense orders in ad- 
dition to previous dealer require- 
ments, a company official declared. 








For_a fresh automotive viewpoint. 
read George M. Slocum’s ‘‘A Word in 
Edgewise.” 














New Car Production Quotas, Aug.-Feb. 
Aug.-Nov. Aug.- b ‘ . i " . i . 
rl ie Percent Satin ous Percent a. Output Percent om Osteet Percent —_— — Percent eens 
1941 1940 Reduction 1941 1940 Reduction 1942 1941 Reduction 1942 1941 Reduction 1941-42 1940-"41 Reduction Output 
Chrysler Corp. ... 188,849 275,600 3148 47,271 99,148 52.32 47,271 107,354 55.99 40,181 100,324 59.95 323,572 582427 4449. 496,000 
a: ...... 100,612 166,145 39.43 25,184 49,146 48.76 25,184 52118 51.68 21,406 49848 57.06 172,386 317257 45.66 
Mae .......... 47,394 57,675 17.83 11,863 24,776 5212 11,863 27.666 57.13 10,084 25,514 60.48 81.204 135631 4013 
Chrysler ....... 24,081 28,420 1527 6,028 15,510 6113 6,028 18187 6686 5,124 16,232 6843 4161 78349 4734 
——. 16,762 23,360 28.24 4,196 9,716 56.81 4,196 9,383 55.28 3,567 8,730 59.14 28,721 51189 43.90 
a ie 151,845 182,800 16.94 38,009 79,309 52.05 38,009 82586 53.98 32,308 78.746 58.97 260171 423441 38:56 399,000 
ae 129,063 154,992 16.73 $2,807 65,844 50.93 32,807 69,057 53.22 27,461 67-102 59.18 221,138 356995 38.06 
Sa ........ 17,682 20,688 14.54 4,426 10,777 58.93 4,426 11,129 6023 3,762 9,258 5936 30,296 51852 41.58 
Lincoln ........ 5,100 7,120 2837 1,276 2,688 5353 1,276 2400 4684 1,085 2386 54.53 8737 14'594 4014 
General Motors .. 361,815 511,700 29.30 90,567 184,139 50.82 90,567 201,569 55.07 76,982 188215 5910 619,9311.085623 42.90 950,000 
Chevrolet ...... 180,473 234,668 23.10 45,180 92,657 51.24 45,180 104.079 56.59 38,888 96.283 6013 309221 °527687 4141 
Buick .......... 65,561 104,031 36.96 16,402 33,505 51.05 16,402 36,615 5521 13943 33718 5865 112308 207869 45.97 
——_ ..... 57,318 87,984 34.82 14,358 27,629 48.03 14,358 28528 49.68 12,216 30358 59.77 98280 174°499 43.68 
—— | 46,927 71,219 34.11 11,758 23,924 50.87 11,253 25,973 54.75 9,995 21346 5327 80408 142462 43°56 
Cadillac ........ 11,506 13,798 1662 2874 6,424 55.26 2,874 6374 5491 2456 6510 6227 19710 33106 4047 
Total “Big 3” .... 702,509 970,100 27.6 175,847 362,596 51.5 175,847 391,509 55.08 149,471 367285 59.36 1,203674.2.091490 42.45 1,845,000 
Independents ..... 114,292 143,261 20.2 29,001 34,227 15.3 29,001 - 26,841 8.01t 24651 29236 1569 196945 233565 1568 29887 | 
Studebaker _.... 35,289 46,160 23.55 8,834 10,823 1838 8,834 7486 18.00 7509 91577 2160 60466 74°046 18.34 92,000 | 
Hudson 25,874 41,900 38,25 6,476 5,148 2580+ 6476 5814 11387 5505 6481 1506 44381 59343 2530 68,000 | 
Packard ....... 23,056 25,710 10.32 5,771 7,401 22.02 5,771 4479 2884+ 4,905 4.055 20.96+ 39503 41645 514 60,000 
so 21,972 20,942 5.39% 5,500 10,001 45.01 5,500 6,946 20.82 4675 7935 41.09 37647 45'824 1785 58,000 
Willys-Overland. 7,768 8364 7.13 1,944 819 137.36+ 1,944 2,116 8.13 1,652 1,188 39.05 13,308 12487 89.34+ 20,000 
Crosley ......... 838185 80.00 476. «85126000476... — co oe. 1,690 220 668.127 au | 
wana vm oes OM 
> 
GRAND TOTAL .. 816,801 1,113,361 26.6 204,848 996,823 48.4 204,848 418,950 51,1 174,122 $96,521 56.1 1,400,619 2,825,055 39.76 2,143,8 | 
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ns imension Prices 

—_ Plymouth s New Ad Theme; (Continued from Page 1) 


expect to attempt to control used- 
ear prices, although it is likely 
that a new-car price ceiling will 
have the tendency of freezing used 
car prices since trade-in allow- 
ances would be controlled, in part, 
through elimination of “packs” on 
new-car prices. 


OPA’s meeting with car makers 
last week took up the proposed 


; Garrett to Speak 
By Pete Wemhoff 


Michigan Ave., Chicago, or through 
its branches. 











‘Battle’ 


Importance of the automobile in- 
dustry as America’s “shock troops 
of defense” is the theme of new 


Merger 





Getchell.) 


lined 


— America’s Au- 


advertising being 
released by Plym- 
outh. (J. Stirling 


First release in 
this new Plym- 
outh series, head- 
‘Defense 
Tool 2nd to None 


tomobile Indus- 


Effective Dec. 1, two newspaper 
rep firms—Bryant, Griffith & Brun- 
son and Charles Eddy Co.—will be 
merged under the new name of 
Ward, Griffith Co., Inc. Two or- 
ganizations represent about 50 
daily papers. 

Harry Pollard, for six years man- 
ager of the Detroit office for BGB, 
will continue as Detroit manager 
of the new firm. 





Vv. C. HAVENS, left, recently appointed director of sales promotion in addition 


to his duties as advertising manager for Oldsmobile, confers with H. A 
ellyan, Oldsmobile’s general sales manager. Havens h 
or Oldsmobile since 1933. He assumed his added duties last week. 


ager 


Trev- 
as been advertising man- 


Dealer Committees Attending 


price-control program, with manu- 
facturers offering suggestions that 
were taken under advisement. 
While car makers will not be asked 
to police their dealers on the pro- 
posed prices, OPA officials expect 
the manufacturers’ assistance 
along these lines. 

Despite the fact that OPA has 
invited to today’s meeting 80 rep- 
resentative dealers (mostly presi- 


‘ a a Speaker dents of —_ -_ local soot. 
oe tions), the federal agency does no 
— w. W. Romaine leading metropol- Paul Garrett, vice-prez of Gen- Chev rolet S ales Co nfe rence propose that they “ast at this 
a ; itan newspapers|¢r@l Motors, will be - grycr meeting either to consent to or ob- 
j U. S. during the speaker at the i t to the provisions of the pro- 
whee] | throughout the a -| _ DETROIT. — Sixteen Chevrolet|rolet Co., Columbus, 0.; 0. A.|Ject to the p 
ng is} week of 4 th ony nae oncom on of — yrs dealers, (two from each _ region) | Kunkel, J. H. Davis Chevrolet Co., —_ poral is ae Ge ” _ 
body | headlined “the iakater teaventien craft Club of De-|™embers of Chevrolet's National | Fall River, Mass.; C. V. Lee, Fay-| We eC ry Mors therefore 
har. | will — a i aan a troit, to be held|Dealer Planning and Used Car|ette Chevrolet Co., Uniontown, Pa.;|Pane O° Cea tr Scviven a chance 
1 ap- 74 coe Sais + aaa daied ‘so Dec. 15 in Hotel| Committees, are meeting here to-|B. E. Jones, B. E. Jones Motor Co., to ptr a the emia i oe 
e . ‘ : : 
the Statler, Detroit. day (Monday) and Tuesday for a| Bowling Green, Ky.; John Monroe, proposed action and offer informa- 


appear shortly. 





conference with central office sales 


John Monroe Chevrolet Co., New- 


cane i i Garrett, who is : tion with respect to factors in 

body.} “It is pertinent to the present ; executives. ton, Ia.; R. L. Jackson, Jackson | ‘!° ”- 

ould. | situation,” according to William W. the. hévoctioin As representatives of the entire|Chev. Co. Pueblo, Colo.; Floyd} Your os oer of whee. 

f the| Romaine, Plymouth ad _ director, Federation of|Chevrolet dealer organization, the| Randel, Fox-Randel Motor Co., alae a i cen ~ , 
are| “that the public know this country America, will be|4¢legates will study new and used | Wichita Falls, Tex.; and Abe Park-|™aterials anc o ; 

> un-| has in the automobile industry a ; car merchandising programs and|er, Garden City Chevrolet Co., San| Today’s meeting will be presided 


defense production mechanism sec- 
ond to none. That the industry has 
mobilized its talents and facilities 


introduced by L. 
G. Peed, DeSoto’s 
vice - president in 





will bring reports from their areas 
that will map the current retail 
automotive outlook. 





Jose, Calif. 
Serving on the used car com- 
mittee are: I. L. Funston, Gratiot 


over by Cyrus McCormick, chief 
of the automotive section of the 
civilian supply division. McCormick 





car. charge of sales. : 

:,,| in full for the requirements of the : These committees, whose recom-| Chevrolet Co., Detroit; L. A. Lewis,|only recently completed a tour of 
“- program as presently outlined. That i: tae We cee mendations to Chevrolet have| Scribner & Lewis, Bridgeton, N. J.;| dealer association meetings, warn- 
wie defense production estimates are|/Tee Johnston (programs), Hil F.| helped shape its programs with re-| H. W. Kellogg, Kellogg Motor Sales | ing a oa unless ene 
‘d in| being exceeded. That the employ-| pect (publicity), Ralph Thomas] 84 to field practices, meet as a|Corp., Niagara Falls, N. Y.; C. F. sae ha o ‘ a. ta comin 
lator | ment of certain facilities not re-| (tickets) and John Nichols (deco- definite part of the quality dealer Raney, Raney Miller Motor Co., orce M 8 Pa 1 cuales 
> are quired at this time for defense rating). program originated by William E.| Salisbury, N. C.; Glen L. Humph-|car San a ao =| ers ai = 
tail. | Production work and available for! ‘taryvey Campbell will be toast-| Holler, general sales manager.|rey, Humphrey Chevrolet Co., Mil-| but, it . unders a age ut ae. 
flood | °° production is in the public in-| waster. Complete reports from all Chev-|waukee; Rex Calvert, Rex Calvert | ernmen a a showe . th p > 

the | terest. That purchase of such cars rolet dealers are filed at zone head- | Motor Co., Blackwell, Okla.; J. E.| ing” practice was rampant through- 

by the public constitutes active] RogyJts quarters in the 45 zones into which| Johnson, Johnson Chevrolet Co.,| out the nation. 

support of the automotive indus-|" "4 1 f keti q| Chevrolet divides the country. Temple, Tex.; Don Gilmore, Don} Major reason for the proposed 
me-| try’s total production structure. In valle d by dealer co-| Summaries of the zone reports are|Gilmore, Inc., San Francisco. increases in delivery charges and 
give} other words, that a strong automo- a, we y Cees oO" acted upon in eight regional meet- _ freight markups for dealers is un- 
hese | bile industry is the backbone of cae a a in Se a ings, and these surveys then are Canada Dela s derstood to be OPA’s desire that 
10ng | defense.” _ aananedh — ove a r the brought to Detroit, where central y' as many dealers as possible be 
stru- - = a ™ Telete - Shell x. office department heads study F 1 R ® ° aided in remaining in business dur- 
con-| Consolidated 108. shee "Oil pre oe * om the them as an index to the motorist’s ue ationing ing the forthcoming period of cur- 

Effective Jan. 2, Printers’ Ink | public last May, according to Shell we of retail automotive|_MONTREAL—The system of ra-| “ed new-car output. 

are | and Printers’ Ink Monthly will be | sales promotion and advertising| management are discussed in the| tioning gasoline will not come into 
tone} consolidated into one publication | executives in an eight-page results| gosier committee meetings. Mer-|Peration until the early spring, it}GM of Canada Names 
hese} to be known as Printers’ Ink, the | brochure brought out by Life in chandising, customer relationships, | W2% disclosed by a high authority Cc 2 M 
lent} weekly magazine of advertising, | which an exclusive campaign for management, advertising pes here last week. March is mentioned rews Zone Manager 
door} management and sales. The new |the products has been running. nel, service programs and many|®#S8_the probable month. While the} MONTREAL. — Appointment of 

format will be 8% by 11%-inch Copies of Life magazine, in ; . | principle is definitely settled, de-|A. D. Crews as manager of 
0 other ramifications of the dealer's | P*: : 

size. which the advertising appeared, | }))<; tudied by th tails are far from being complete.| central zone, with headquarters in 
Pri , i t to thousands of deal- | > tap hont ce an ae Sroup. It will take at least two months| Toronto, has been announced by 

rinters’ Ink was founded in | Were sen Ss Highlight of the two-day session - ” ‘ 
1888 by George P. Rowell and | ers. Shell produced a special | wil) be a banquet Monday night to get them ready and to set up| J. E. Johnson, director of sales for 
Cts} Printers’ Ink Monthly in Decem- | sound film with commentary by | ot the Hotel Statler the administrative organization.| General Motors Products of Can- 

fter} ber, 1919. the voice of the March of Time, Members of the planning com- Distinction will be drawn between | ada, Ltd. 
ales, Westbrook Van Voorhis. Over | nittee are: G. C.| Bobb, Bobb Chev- | #8°line supplied for cars driven] Crews has been identified with 
unt! Flicker penned ——— Fo. ay of pee : oo —— ~_ — — = GM for many years and is ex- 
a E J car g reproductions of curren : mans , ; rucks opera as regular adjunc ce in both retail and 
i. The Marines Have Landed,” @/ Shell X-100 Motor. Oil ads were ae in Cincinnati, the Times-| to business. —— operations. Prior to his 
ark | D°¥ sound motion picture recently| widely circulated by dealers. A | Star broke the ice early with &| ‘he plan is to ration so many| new appointment he was retail 
sas released by International Harvester large lithograph sheet bearing full page in color. Leading with the | “ nits’ over a period, whether it| sales promotion manager for Can- 
Co. features the Marine Corps in| 19 eytouts for window displays _— Hello Sam, this is|/pe — month or a week. It can all ada. His successor in this position 

_ | training and beach landing maneu-| gequainted dealers with the | Santa,” the illustration and copy] pe used up in a day or so, or strung] is E. W. Irwin. 

in} vers. product’s sales points and fol- {depict a telephone conversation] oyer a whole period. There will be ante 
can In the landing operations se-| lowed the advertising through to between Uncle Sam and St. Nick | precautions against bootlegging be- Gasoline Prices Stead 
$8) quence there are scenes showing| the point of sale. Santa tells how he has cooper-|tween those who use a little and y 

of OE Eg ier Rages Corps|. The five-month campaign|ated with the national defense ef-| those who use a lot. ee on ee ae 
the infant y ill aviation and| featured nine full-page four-color|fort by getting his presents in the} The fact that this is the season tents per gallon, unchanged from Oct. 
ad- antry, artillery, aviatio insertions. Campaign is prepared|stores early this year, so a short-|many people are putting up their}1 and compared with 12.21 cents on 
ire- parachute troops performing what by J. Walter Thompson Co. and/| age of trained, part-time store per-| cars for the winter, thus saving —. 1, se oso _ 2. 
ed.| is termed the most hazardous and| wil] continue to run in the maga- sonnel and delivery equipment| fuel, is one of the reasons for the average price is below the 1938_aver- 
} difficult military movement in| zine during 1942. needn’t block the super-surge of| unhurried operation of the ration-| age of 14.07 cents per gallon. Oct. 1 
~ landing establishment on the beach buying this Christmas. It’s the|ing system. Nevertheless it is defi- 1938 2 = setts heat 

head on a hostile shore. Showings Appeal shop early” appeal in more ap-| nitely assured. reached 14 cents. 
— } can be arranged through the Inter-| Giving Christmas a hefty boost| pealing apparel. 
national Harvester Co., 180 North!toward a bigger and better buying Tops 
Net advertising revenue of 
for } Popular Science monthly for 1941 
: is the largest since 1930, it is an- 
100 nounced by Stephen P. Glennon, 
advertising manager. 
Successor 
Douglas Taylor, formerly in the 
00 | advertising agency business and at 
i one time vice-president of Printers’ 
Ink, has been appointed by the 
New York Times as manager of 
0 its advertising office in Chicago. 
Taylor, who will assume his new 
duties on Dec. 1, succeeds J. P. 
Cunningham who has resigned. 
Folds 
0 | Bridgeport (Conn.) Times-Star, 
4 | afternoon daily founded in 1790 as 
0 the Republican Farmer, last week 
) suspended publication. 
: é George C. Waldo, editor-in-chief 
Bridgeport Pos le- 
é AU REVOIR to Don Lee men. Behind the egnamented coaie ates Cee pag amen that tee ae MANY GENERAL TIRE dealers are going to Akron these days to talk to 
‘i Cnt te, Fight, a og A 7 rere: a to manage Hillcrest} and publication rights of the Vice-President Larry McQueen about sales and advertising pisses att 1942. 
‘ f Motor Co.; Fred Pabst, Don Lee general manager in Northern California; and | 7jmes-Star had been acquired by fcaieeen fae ee = Tapeet, Seneee Sige Seater op . rthaneis’ god 


uis (Lucky) Leehouse 
urlingame. A host of friends wished the 


who will manage the Don Lee Cadillac agency in 


eparting men best of luck. 


his papers. 


Queen says, in changing trends and laying out a sound sales program. 
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Bus Construction Big Job; 
Diesels Gaining Favor; 
Foundrymen Meet 


By A. H. Allen 


EVOLUTION of modern bus con- 
struction is a phase of the auto- 
mobile industry about which little 
has been published. Not so many 
years ago, these road pullmans 
were of conventional wood con- 
struction, with standard types of 
truck chassis and engine construc- 
tion. But the demand soon was evi- 
dent for less weight and more space 
for payload. Steel replaced wood in 
many parts in the interests of 
safety. Lengths were limited to 33 
feet by state vehicle regulations, so 
the best answer seemed to be to 
move engines to the rear, which 
would permit utilization of the 
“waste space” over hood tops in 
front. 

About six more passengers 
could be accommodated by this 
move, which was shortly fol- 
lowed by a fairly complete switch 
to aluminum and stainless steel 
for body construction. Airplane 
engineers were drawn into the 
bus design picture and they pro- 
ceeded to throw out the conven- 
tional frame and body construc- 
tion, in favor of what the aviation 
industry terms “stressed-skin” 
construction. With this system, 
the outer covering of the body is 
of sufficient strength to act as a 
structural member on which en- 
gine, transmission, axles and 
other accessories can be “hung,” 
thereby dispensing with heavy 


frame members. 
. * + 


Steel Shortage 


A Setback 


INGENIOUS designers even went 
to the extent of tipning the en- 
gine about its longitudinal axis 
and taking engine accessories en- 
tirely off one side so that rear seats 
in the bus could be moved back a 
few inches further. The engine is 
located crosswise to the rear of 
the bus, of course. 

om ” 
the 


Last February, however, 


Hoarding Dangers 
Cited by Heimann 


NEWARK, N. J.—A warning 
that “firms which have been pil- 
ing up inventories may be en- 
dangering their credit standing” 
was voiced here last week by 
Henry H. Heimann, _ executive 
manager of the National Assn. of 
Credit Men, in addressing the New 
Jersey Assn. of Credit Men. 

Pointing out that inventory ac- 
cumulation in the hope of beat- 
ing price rises “is often a major 
factor in pushing prices upward,” 
Heimann added: “It is now plainly 
recognized by practically every 
business executive that higher 
prices are not synonymous with 
prosperity and profits. The defla- 
tion that invariably follows higher 
prices too often offsets by a wide 
margin any benefits that resulted 
from rising prices.” 

Heimann further warned that 
“business men should realize that 
the government’s interest in ex- 
cessive inventory accumulation, 
because of the defense emergency, 
may result in crack-downs and un- 
favorable publicity in individual 
cases.” 

Citing the matter of increasing 
tax burdens as another acute prob- 
lem facing business, Heimann de- 
clared that business can expect a 
let-up in consumer buying in the 
spring because of suddenly en- 
larged income tax bills. 


NEXT STOP ST.LOUIS / 


TR EAC aee ede Lee 


TOPS IN FOOD 8 SERVICE AND RICH] DOWNTOWN 





AUTOMOTIVE NEWS, DECEMBER 1, 1941 


a 
a = 


a rh 


industry suffered a severe set- 
back in its manufacturing meth- 
ods by virtue of all aluminum 
being pre-empted for the defense 
program. This forced the bus in- 
dustry to carry through a com- 
plete program of re-engineering 
for steel instead of aluminum, a 
move which some experts believe 
set the industry back about six 
years. However, the job was done 
in short order and today there 
are no buses using aluminum. 
The switch to steel meant a 10-15 
percent increase in weight—not 
so much when you consider that 
steel is roughly three times as 
heavy as aluminum, volume for 


volume. 
ae * * 


Increased Output 
Needed 


THE MATERIALS change 
worked out nicely on buses seating 
40 passengers and less, but it did 
not prove feasible for large double- 
deckers or the 54-passenger cruiser 
type buses used on long-distance 
hauls. Hence these vehicles have 
been discontinued for the time be- 
ing. 

Over the past five years, bus 
production has averaged 6,200 
units a year. This covers com- 
mercial carriers only—not school 
buses. In the current year, as- 
semblies will run to about 6,400 
units, and according to rider 
surveys there is a definite need 
for 9,000 new buses in 1942. Ceil- 
ings on production, plus difficul- 
ties in obtaining materials, make 
the prospects for attaining any 
such production pretty slim, how- 


ever. 
* * * 


Diesels Gain 
Favor 


DIESEL POWER for buses is 
proving generally satisfactory, and 
is showing important economies, 
particularly on long hauls. The die- 
sel power plant, however, has not 
been developed to the present state 
of perfection of the gasoline en- 
gine, and hence there are certain 
shortcomings. One is the need for 
more frequent maintenance, and 
better trained mechanics for such 
maintenance work. Furthermore, 
the diesel which has been com- 
pletely engineered, from the inside 
out so to speak, by engineers who 
know this type of engine, is prov- 
ing to be a better performer than 
the so-called “converted” type of 
engine, that is, a gasoline-type en- 
gine which has been made over 
for diesel operation. 

a * # 


Fume nuisance is not objec- 
tionable on properly built diesel 
engines, with some few excep- 
tions, such as on days when the 
humidity is such as to prevent 
perfect combustion, and in locali- 
ties where free circulation of air 
is restricted. However, there are 
many diesels in service which 
either were poorly built in the 
first place or have been improp- 
erly serviced and are belching 
forth an oil fog which is a de- 
cided nuisance. 

co * * 


Foundrymen 


Meet 


OVER 300 foundrymen from the 
Eastern Michigan area gathered at 
the Pontiac Motor division foundry 
last Thursday evening and, after 
an inspection trip through the 
foundry plant, dined in the execu- 
tive dining room and heard an ad- 
dress by Z. T. Crittenden, chief 
plant metallurgist, on methods of 
control and operation in the foun- 
dry. 

The meeting was sponsored by 
the Detroit Chapter of the Amer- 
ican Foundrymen’s Assn., with 
arrangements handled by Omer 
L. Allen, Pontiac foundry super- 
intendent. H. J. Klingler, Pontiac 
general manager, addressed the 
crowd briefly before the technical 
address. It was the largest meet- 
ing ever held by the Detroit 
A.F.A. group. 





PEGGY LAUGHLIN examines the color and texture of new Saran fabric 


exhibited at the Modern Plastics Exposition in the U. 
merce building in Washington. The new stainless plastic 
d may be woven like ordinary cloth, it is claimed. Its 


“tough” as steel an 


S. department of com- 
abric is flexible, 


possibilities as a replacement for conventional upholstery materials as a defense 
measure were widely commented upon by visitors to the exhibit. 


Shortages of Gasoline 


Many Countries Turning to Substitutes 
and Strict Rationing Plans 


WASHINGTON.—While gasoline 
curfews have been dispensed with, 
at least for the present, in the 
United States, gasoline substitutes 
and rationing on various plans are 
in force in most other parts of the 
world, the North American Gaso- 
line Tax Conference points out. 

In Brazil, a recent “gasogenio” 


ASME to Discuss 
Engineer’s Task 
In Defense Effort 


NEW YORK.—tThe important 
task of the engineer in the national 
defense program and some of the 
special problems being faced in 
the current emergency will key- 
note the annual meeting of Ameri- 
can Society of Mechanical Engi- 
neers. About 2,500 of the society’s 
16,000 members are expected to at- 
tend the meetings at the Hotel 
Astor here, Dec. 1-5. 


About 100 technical papers, many 
of them dealing with problems re- 
lated to the war, will be presented 
and discussed during the meetings, 
and William A. Hanley, president 
ASME, points out four special 
features arranged to deal with 
national defense topics: 

A report on “Lessons Learned 
from London” by Walter D. Bin- 
ger, commissioner of borough 
works, New York, and chairman 
of the National Technological Civil 
Protection committee, at a lunch- 
eon on Tuesday, Dec. 2. Commis- 
sioner Binger, appointed to his de- 
fense post by the U. S. secretary 
of war, was sent to England early 
in the fall and returned in October, 
making the trip both ways by 
bomber via the northern route. 


A clinic on the conservation and 
reclamation of materials used in 
industry will be held on Tuesday 
evening. The clinic will answer 
questions asked by members of the 
society and any other persons in- 
terested in saving materials and 
devising methods for. salvaging 
scrap and used articles. 


President Hanley will preside at 
a national defense symposium on 
Wednesday morning, with these 
noted authorities as speakers: 


“Research for Defense,” Frank 
B. Jewett, president of the Na- 
tional Academy of Sciences. 


“Designing for Defense,” Brig. 
Gen. G. M. Barnes, assistant chief 
of industrial service, engineering, 
Ordnance department, United 
States Army. 


“Invention for Defense,” Col. L. 
B. Lent, chief engineer, National 
Inventors’ Council, Washington. 


“Education for Defense,” Dean 
A. A. Potter, Purdue university. 


Fourth event and climax of the 
four-point national defense pro- 
gram will be a dinner Wednesday 
evening. W. L. Batt, past-president, 
ASME, and head of Materials di- 
vision, OPM, will act as _ toast- 
master and the principal speakers 
will be Hanley and Donald M. Nel- 
son, executive director, Supply Pri- 
orities and Allocations Board. Nel- 
son’s topic will be “Whither In- 
dustry—in Democracy’s Arsenal.” 








law requires owners of 10 or more 
trucks or buses to operate a tenth 
of their vehicles on gas obtained 
from burning wood or charcoal, 
and it is planned to operate agri- 
cultural machinery with the same 
power. Alcohol made from Brazili- 
an cane sugar is widely used also, 
and a lubricating oil made by mix- 
ing the native petroleum with cas- 
tor oil and the oil of a wild Bra- 
zilian seed now is in production. 
Brazil has been affected severely 
by the lack of ocean transport for 
securing gasoline from the United 
States, and has turned to rationing. 


Australia, New Zealand and the 
Union of South Africa are trying 
to coordinate their civilian con- 
sumption of gasoline by establish- 
ing uniformity in their rationing 
systems and by rationing tanker 
transportation. Australia, control- 
ling the importation and distribu- 
tion of petroleum by means of 
quotas for each oil company, will 
substitute fuel from wheat, sugar 
and molasses, rectified spirits, me- 
thane gas and benzol to cover one- 
sixth of present consumption. Pri- 
vate passenger cars are allowed 
gasoline for 1,000 miles a year. 


In New South Wales it is esti- 
mated that 82,000 cars will be laid 
up because of lack of fuel, caus- 
ing a loss of $4,000,000 in gasoline 
tax revenue. New Zealand has or- 
dered the elimination of overlap- 
ping milk routes as a conservation 
measure. All dairy companies have 
been required to agree on areas in 
which one firm will deliver exclu- 
sively. 

The Japanese-controlled govern- 
ment in Nanking recently an- 
nounced a cut of 50 percent in gas- 
oline supplies to private cars, taxis 
and trucks. Buses and oil trucks 
were exempted. 


Italy, beginning Oct. 1, forbade 
use of gasoline for civilian auto- 
mobiles entirely. Methane or char- 
coal gas must be used instead. 

The British government, which 
controls gasoline rations through 
a petroleum department under the 
secretary of mines, recently or- 
dered an additional reduction of 50 
percent in gasoline used by private 
cars. With previous cuts, the new 
ration will limit private drivers to 
approximately 100 miles travel per 
month. Commercial vehicles have 
been receiving about 29 gallons a 
month for each ton up to four tons. 


Defense Orders Take 


63% of Armco Output 

MIDDLETOWN, O.—Steel for 
defense will absorb 63.25 per- 
cent of total November ship- 
ments from parent company 
plants, Charles R. Hook, presi- 
dent of American Rolling Mill 
Co. reported last week. 

In October, defense shipments 
represented 58 percent of ship- 
ments from parent company 
plants, he stated. Defense ship- 
ments of Sheffield Steel, wholly 
owned subsidiary of Armco, ab- 
sorbed 85 percent of total Sep- 
tember shipments; 81 percent 
during October and will amount 
to 95.38 percent of November 
tonnage, Hook said. 





Many Uses Seen 
For New Plastic 
Cloth Substitute 


WASHINGTON.—A new plastic 
fabric, woven like cloth, which is 
claimed to be stainless, flexible, 
tough as steel, will not burn and 
has practically unlimited color 
varieties, was shown at the Modern 
Plastics Exposition which opened 
last week in the U. S. department 
of commerce building here. Known 
as Saran this new cloth was ex. 
hibited by Firestone Tire & Rubber 
Co. 

At present its most important 
use is in upholstery for furniture 
and for motor cars, buses, air. 
planes and other transportation 
units where seating receives ex. 
ceptionally hard wear. Experiments 
now under way indicate its ap- 
plication will be much more widely 
extended, including room interiors, 
airplane partitions, table tops, etc. 
It is already in experimental serv- 
ice on the New York subways. The 
U. S. maritime commission is in- 
vestigating its advantages for 
equipping furniture on new pas. 
senger ships. 

Its possibilities as a replacement 
for conventional upholstery mate. 
rials whenever the demands of the 
national defense program restrict 
or eliminate their use was widely 
commented upon. 

Saran is a thermoplastic resin, 
extruded in strands or yarn of 
various sizes and gauges that can 
be woven like cloth. Practically 
any weave or color of cotton, wool, 
rayon or silk fabric can be dupli- 
cated, it is said, or the new plastic 
material can be combined with 
these yarns obtaining interesting 
and original patterns. It can be 
made to resemble rattan or reed 
with satisfactory results and it will 
retain its color and will not crack 
or split, it is claimed. 

Dow Chemical Co. produces the 
raw material from which this new 
plastic fabric is made. 








Zinc Treatment 
Claimed to Cut 


Engine Carbon 


WASHINGTON. — Reduction of 
carbon in engines to a minimum 
by a coating of zinc oxide, the 
same chemical which is the basis 
of zinc oxide ointments, is claimed 
in a patent recently awarded to 
Edward B. Peck of Elizabeth, and 
Peter J. Gaylor of Union, N. J. The 
patent has been signed to _ the 
Standard Oil Development Corp. 

When gasoline is burned in inter- 
nal combustion engines carbon de- 
posits in the cylinder head and 
valves, reducing the efficiency of 
operation. To restore the efficiency 
the carbon is removed by hand. 

The inventors claim that if the 

engine parts on which carbon 
normally deposits are coated with 
zinc oxide, carbon formation is 
eliminated or reduced to a mini- 
mum. The zinc oxide coating may 
be applied in various ways. Zin¢ 
may be electroplated on the parts 
to be protected. Or, in a second 
modification, the parts are sub- 
jected to vapors of metallic zinc. 
The vapors penetrate the metal 
parts and the zinc becomes bonded 
therewith. 
: A third method involves galvan- 
izing the parts by treating with 
molten zinc. In each method the 
zine is finally converted into zinc 
oxide by treating the surface with 
an oxidizing agent. 

Applied to the coils and cham- 
bers used in cracking petroleum 
in the production of gasoline, the 
zine oxide coating will also prevent 
the formation of coke, tar and car- 
bon on the surfaces of the appa: | 
ratus, the patent states. 


Super Gasoline Seen 


In Common Usage 

LINCOLN, Neb.—In high com- 
pression engines “super gasoline’ 
will be the fuel generally us 
after World War II, predicts C. J. 
Frankforter, associate professor of 
chemistry at the University of 
Nebraska. The 110 octane fuel will 
give more satisfactory perform | 
ance, he declared. 

According to Prof. Frankforter | 
present-day automobiles probably | 
average 7 to 1 compression and us¢ 
70 to 80 octane gasoline. The motor 
vehicle of the future will have 10 
to 1 compression, he said. 
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Week’s Production Rises to 90, 170 Cars, Trucks 





AN’s Production Estimate 














(U. S. and Canada) 
WEEKS ENDED NOV. 29, NOV. 22 
Week Same Week ¥ : = , 
Nena i sey Nov. Nov. 30 Nov. 29 
A Ov. 27* a * 

GENERAL MOTORS .. 37,975 53,724 28,502 140,008 1,781.2 0773 
Chevrolet? ........... 21,700 29,000 17,592 83,272 1,007,128 1,184,904 
BUNOME ccc ccc csccceees 5,900 8,950 3,887 20,687 276,535 350,333 
POMGRS 2....0 0.50000. 5,200 8,376 3,379 18,081 220,787 267,940 
Oldsmobile .......... 4,125 5,948 2,801 14,735 191,904 218,346 
Si ebeubiet ees 1,050 1,450 3 3,993 34,899 55,593 
CHRYSLER. ............ 16,180 26,700 11,898 65,802 917,812 1,042,285 
Plymouth} ........... 7,500 12,900 5,391 28,883 478,832 476,668 
SEE ocsncstveienes 6,220 7,950 4,664 26,458 264,914 344,666 
ORIFEIE cc vecvccvens 1,440 3,400 1,077 6,123 103,011 131,074 
ISO oi ve iccisesce 1,020 2,450 766 4,338 71,055 89,882 
POMS 6 ssc ccrcsecsesecs 19,900 25,650 16,830 75,471 855,785 945,874 
Eo Fh 0a cease 17,650 22,100 14,853 66,712 747,460 830,783 
wai mi Sosa EERE OHS “_ “—. 1,649 7,245 83,347 98,093 

a ee 328 1,514 24,978 16 

STU DEBAKER} svenes 3,650 2,953 2,911 13,580 108.358 122,819 
HUDSON+ po ies rebeeds 1,520 1,700 989 5,814 83,616 74,581 
WAGER Soceccscsvccscees 1,720 2,731 1,378 6,538 54,282 173,999 
PACKARD ............ 1450 2,057 1,808 5,972 68,316 69,573 
0 eee $ 1,260 t 25,096 26,952 
MISCELLANEOUS 4,775 7,800 6,123 29,712 338,223 369,120 
TOTALR. «0. 0scccccece 90,170 124,575 69,939 343,557 4,182,736 4,801,819 
*Revised. tIncludes trucks. tArmy output only. Miscellaneous in- 


cludes Crosley, Henney, Autocar, Brockway, Diamond T, Divco, Federal, 
GMC, International, Mack, Reo, Sterling, White, Bantam, etc. 


60 New Car Sales Lost 


By Kansas City Dealers 
KANSAS CITY.— Total number 
of new cars sold to residents of 
Kansas City by dealers outside this 
area hit 60 units in October, the 
Kansas City Automobile Dealers 


Assn. reported last week. 

This is a considerable drop from 
the 102 sold in October last year, 
but still represents a considerable 
profit lost by dealers in this area. 
At an average of $800 per unit, a 
total gross dollar volume of $48,000 
was lost. 
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Most Makers 
Reach Limit 
of OPM Quotas 


DETROIT. — Production of new 
cars and trucks in the United 


140,668 1,781,253 2,077,116 States and Canada rose to 90,170 


units, after the 
previous holiday 
week had drop- 
ped output to 
69,939 units. 

This compared 
with total pro- 
tast duction of 124,- 
YEAR 575 vehicles in 
the comparable 
cam week of 1940. 

The past week 
was the final 
Last week in the first 
WEEK output - quota 
period set by 
OPM from Aug. 
1 to Dec. 1 and, 
while the ma- 
jority of mak- 
ers filled their 
quotas, a few 
fell slightly be- 
low the limit al- 
lowed by OPM. 
Those of the 
latter group indicated they would 
seek permission to produce the un- 
filled amount in the December to 
January period. 

General Motors divisions stepped 
up production to 37,975 units in the 
past week, to compare with 28,502 
cars and trucks turned out in ‘the 


AUTOMOTIVE NEWS 
Production Estimate 










































Passenger Car Registrations 
Nine Months, plus 48 States for October 
1941% 1940 % 








Oct. to Oct. of =: 1941 of 1940 Unit 
Date Pos. 1941 Industry Pos. 1940 Industry Pos. Gain 

Chevrolet ..... 31,934 1 801,083 23.85 1 677,498 24.90 1 123,585 
BOrd wccccccsee 18,948 2 542,578 16.15 2 432,286 15.88 2 110,292 
Plymouth ..... 17,011 3 411,084 12.24 3 357,248 13.12 3 53,836 
ee 8,531 5 274,893 8.18 4 232,090 853 4 42,803 
Pontiac ....... 10,077 4 256,147 7.63 5 182,657 6.71 5 173,490 
Oldsmobile 6,314 7 206,409 6.14 6 155,846 5.73 7 50,563 
DOGBO  .cccecee 8,302 6 193,173 6.75 7 161,653 5.94 6 31,520 
Chrysler. ...... 4,745 10 130,841 3.89 8 177,814 286 9 53,027 
Studebaker .... 5,148 8 100,522 2.99 9 84,010 3.09 8 16,512 
De Soto ....... 3,463 12 82,255 2.45 10 57,952 2.1213 24,303 
Mercury ...... 2,790 14 172,446 2.16 11 64,649 2.38 11 7,797 
TEGO: cccsrvcevs 2,933 13 70,525 2.09 12 41,909 1.5414 28,616 
Hudson ....... 3,488 11 65,553 1.95 18 66,530 2.44 10 977* 
Packard ...... 4,922 9 59,096 1.76 14 60,679 2.2312 1,583* 
Cadillac ....... 2,116 15 52,799 1.57 15 27,691 1.02 15 25,108 
WEIGB.  cc neces 901 16 20,173 6116 17,739 6516 2,434 
Lincoln ....... 769 17 16,217 4817 17,009 63 17 792* 
Miscellaneous 140 3,484 11 5,942 .23 2,458* 

TOTAL ....132,582 3,359,278 100% 2,721,202 100% 688,076 
*Loss 


previous week. In the same week 
last year, a total of 53,724 vehicles 
were assembled. 

Chrysler divisions likewise rose 
in the past week, with final as- 
semblies hitting 16,180 units. This 
compared with 11,898 vehicles 
turned out in the previous week 
and 26,700 cars and trucks built in 
the like period of 1940. 

Ford divisions took a_ sizable 
jump in the past week and total 
output hit 19,900 vehicles, to com- 
pare with 16,830 units assembled 
























in the previous week. Total pro- 
duction in the comparable week of 
1940 hit 26,650 new cars and trucks. 

All makers in the independent 
group stepped up final assemblies 
in the past week, with the excep- 
tion of Willys. "Studebaker con- 
tinued to lead and was followed by 
Nash, Hudson and Packard in that 
order. Willys was turning out 


Army vehicles only. 


Plant Activity 


(Week Ending Nov. 29) 
OUTPUT UNITS WORKING 
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Wide Variation Shown in Dealers’ Service Net 
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CATA Recommends Program 
For Returning New Car Buyer 


Special to Automotive News 
ICAGO.—A big spread in the 
number of customers who patron- 
ized Cook county dealer service 
departments during the first six 
months this year, ranging all thi 
way from four to 17 per new car 
delivered, was disclosed last week 
by the Chicago Automobile Trade 
Assn., in its current “Dealer Oper- 
ating Facts” bulletin. 
The astounding variation can be 


GM Allison Unit 
Develops Bearing 


Testing Process 


INDIANAPOLIS. — Perfection of 
a new process for inspection of 
bonded bearings that will be the 
means of preventing some of the 
occasional inexplicable airplane en- 
gine failures, commercial as well 
as military, was announced last 
week by F. C. Kroeger, general 
manager of the Allison division of 
General Motors. 

The Allison development will be 
made available through the Army 
air corps to such other manufac- 
turers as the air corps designates, 
Kroeger said, making public the 
following message from Brig. Gen. 
George C. Kenney, assistant chief 
of the materiel division, Wright 
Field, Dayton, O.: 

“Congratulations on bearing in- 
spection process, importance of 
which cannot be measured in mere 
words. Your cooperation in imme- 
diately making discovery available 
to other manufacturers, under our 
regulations, is a fine example of 
the teamwork the nation so sorely 
needs in this emergency.” 

Kroeger, explaining the signifi- 
cance of the development said: 

“In the manufacture of bearings, 
the most exacting control of pro- 
cesses can minimize the possibility 
of poor bonding between the bear- 
ing surface material and the shell. 
But, no one has ever had any 
means of inspecting the finished 
part which would guarantee the 
bearing against possible failure re- 
sulting from a poor bond. Destruc- 
tion of a percentage of the bear- 
ings was the only means of 
measuring the efficiency of the 
process and experience has indi- 
cated that under the most ideal 
conditions, approximately 1  per- 
cent of the production might still 
be questioned. The development of 
a fool-proof, inexpensive, and 
highly practical way of instantly 
and positively catching the in- 
finitesimal hidden flaw which 
might lead to a serious engine fail- 
ure, is of inestimable value.” 

Kroeger further disclosed that 
Allison has received permission 
from the Air Corps to inspect, with 
the new process, the bearings in 
engines now in the hands of air- 
plane manufacturers as rapidly as 
possible and that all Allison bear- 
ings leaving the Indianapolis plant 
for several days have been through 
the new test. 












DE SOTO’s newest driving conveni- 
ence—a steering wheel cigarette case 
which “hands” you a cigarette at the 
touch of a button. Built into the 
molded-plastic wheel, the case dis- 

nses 14 cigarettes without refilling. 

t’s a new De Soto accessory. 






corrected and dealers who get a 
pitifully small amount of service 
business can greatly improve their 
volume by the simple process of 
“pre-selling, selling and re-selling,” 
according to the bulletin. 

Three procedures in particular 
are recommended, as follows: (1) 
inclusion of a lubrication agree- 
ment with every car sale; (2) tell- 
ing customers why your service 
department is better than any 
other service department or filling 
station; (3) re-training your en- 
tire organization on approved 
methods of service selling. 

“There are several reasons for 
the difference between the high 
and low number of car owners 
who come into your dealership for 
service,” the bulletin states. “A 
car owner is your customer, not 
because you sold him an automo- 
bile or truck but because you so 
treat him that he would rather do 
business with you than anyone 
else in your line. A great deal of 
thought and work is necessary to 
keep your customers yours. Not 
only do you have to treat them 
right, but you have to remind them 
constantly of that fact.” 


Reduced License 
Tag Fees Pushed 
By Mich. Dealers 


LANSING, Mich.— Reports that 
the Michigan Automobile Dealers 
Assn. would abandon its attempt 
to initiate a 65 percent cut in auto- 
mobile license plate fees were de- 
nied last week by Frank W. Her- 
rick, association manager. 

“The association has begun the 
campaign and it has no intention 
of withdrawing now,” Herrick said. 

Herrick said the association has 
about 180,000 signatures on petitions 
intended to place before the 1943 
Legislature a statute reducing the 
weight tax. 

Under the constitution, only 162,- 
406 valid signatures are needed to 
require the legislators to enact the 
statute without change 40 days 
after the Legislature convenes or 
submit it to a referendum of the 
voters in the 1943 spring election. 
An alternative proposal might also 
be submitted to the voters. 


Canada Orders 
2,000 U.S. Jeeps 


NEW YORK. — The Canadian 
government has stamped its offi- 
cial approval on U. S. Army light 
reconnaissance cars, or “jeeps,” by 
ordering 2,000 of these units from 
Willys-Overland Motors of Toledo, 
Joseph W. Frazer, president, an- 
nounced here last week. 

The first order by a foreign gov- 
ernment for this type vehicle 
which, he said, has gained wide 
popularity in military circles, was 
placed in this country by the Can- 
adian Purchasing Commission and 
is valued at $2,260,965, including 
cost price and spare parts. Frazer 
also announced an order for these 
scout cars from the U. S. Marine 
Corps, valued at $88,470, which 
brings total Willys jeep orders to 
20,700 units. 

Plans for the Willys reconnais- 
sance cars, recently adopted as 
“standard design” by Army offi- 
cials, have been turned over to the 
Ford Motor Co. so that the nation’s 
armed forces will have two sources 
of supply. 


First of 17,000 Trucks 


Received in Australia 
MONTREAL.—Australia is now 
receiving first consignments of an 
order of 17,000 war department 
trucks manufactured in Canada 
through the collaboration of the 
British, Canadian and U. S. govern- 
ment. 

Australian sources said the trucks 
are standardized throughout to the 
British, Canadian and American 
armies. The chassis of each truck, 
however, will be fitted with a body 
of Australian manufacture and de- 
sign. 
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NEW PLANT just opened in Alliance, O., 
(Dodge-Plymouth). 


Mahoning Auto Sales, Inc. 









by J. Sarchione, ——— of 
The building, incorporating 


many new features in design and layout, is 100 by 100 feet and is located on 


one of the principal corners in Alliance. 


On Defense 





OLEAN, N. Y.—A plan to put 
its service station to work on sub- 
contracts under national defense 
orders and thus help offset the loss 
of business due to curtailed auto- 
mobile output has been adopted 
by the Whitman-Jesson automobile 
dealership here. 

James A. Whitman explained 
that the concern has room for six 


Package Plan 
Paying Profits to 
Studebaker Men 


SOUTH BEND.—The Studebaker 
general service department is fol- 
lowing the lead of the chain gro- 
cery stores in merchandising their 
“Prepare for Winter” service cam- 
paign, according to D. O. Wilson, 
general service manager. 

Says Wilson, “We have outlined 
a comprehensive program of 
‘packaged’ service for the consid- 
eration of our dealers. It is the re- 
sult of a careful check and early 
reports from the field indicate that 
it is meeting with the public’s 
approval. 


“Of course, specials are nothing 
new to the automobile business. 
However, we found that winter 
service campaigns of the past were 
merchandised under a too general 
heading. This year our dealers are 
offering a dozen separate and dis- 
tinct price specials. The car owner 
may buy one, two or all of the 
‘packages’ depending upon his 
needs. Each special has to do with 
a distinct phase of the car. For 
instance, the one headed ‘Cooling 
System’ enumerates every opera- 
tion performed. In like manner 
each ‘package’ gives the exact de- 
tail of the work to be performed.” 











Attention 


Arrester 


EDITOR’S NOTE: Due to ex- 
ceptional interest in the “$50 
Buys Standard Appearance-Re- 
conditioning Job” story (AvUTo- 
MOTIVE News, Nov. 17, page 20), 
copies of that issue are virtually 
exhausted. 


Ray White of Eastern Chev- 
rolet Co., Detroit, whose opera- 
tion was described in the above- 
mentioned story, reports that he 
has been swamped with letters 
and telegrams from other deal- 
ers wanting additional informa- 


tion. Showing the exceptional 
interest in the story, dealers in 
the following widely-scattered 
cities have requested more data: 
Los Angeles and Pasadena, 
Cal.; Fort Collins, Colo.; New 
Orleans; Memphis, Roanoke, 
Va.; Lima, O.; Mt. Holyoke, 
Mass., plus others in Michigan 
and other Midwest states. 

Complete details on the appear- 
ance-reconditioning program for 
customer service, as developed 
by Eastern Chevrolet, will be 
carried in the December issue of 
Automotive Service, AUTOMOTIVE 
News’ companion publication 
covering maintenance. 


New York Dealer Going After Sub-Contracts 
To Offset Lost Car Profits 





Bandwagon 


machinists to work on defense sub- 
contracts, without curtailing auto- 
mobile service activities. He said 
he visions the time when three 
shifts will be at work in the shop. 

The idea started when Whitman 
visited the defense special train in 
Buffalo recently on which were ex- 
hibited the almost numberless types 
of products being manufactured 
for the national defense program 
and where information was given 
as to how small manufacturers and 
others could participate in sub- 
contract work. 

“After visiting the defense train, 
I certainly am impressed with the 
possibilities of our shop along these 
lines,” said Whitman. “We’re so 
sold on the idea that we have lost 
no time in beginning to shop 
around for machinery. Not only are 
we willing to turn over our pres- 
ent facilities to help our country’s 
defense program, but we plan to 
make an additional investment in 
equipment.” 

Whitman cited the plan as a 
“morale booster,” pointing out that 
there is a considerable amount of 
envy on the part of nondefense 
workers at the salaries being re- 
ceived in larger cities by defense 
workers. 

Indications are that the Whit- 
man-Jesson plan may spread to 
other automobile dealerships and 
garages in this district. Thirteen 
other garage owners who made the 
trip to Buffalo to see the defense 
train have expressed interest in 
this plan to keep their shops hum- 
ming. 

Walter O. Howe, executive secre- 
tary of the Olean Chamber of Com- 
merce, declared “if we can put a 
couple of hundred Olean men to 
work on jobs directly allied with 
national defense, and at the same 
time create new opportunities for 
others, I think we will be going a 
long way toward making them 
think they have a direct share in 
contributing to our country’s wel- 
fare.” 4 

The fact that many of the gar- 
age workers could be made first 
class machinists with a minimum 
of training was pointed out. 

Howe said that both OPM offi- 

cials and heads of the new division 
of commerce of New York state 
have shown interest in the Olean 
plan. He said surveys had been re- 
quested, listing the amount of man- 
ufacturing space available, poten- 
tial manpower and an inventory 
of the present tool equipment. 
; “I’m sure that when we get this 
information out to them the idea 
will get going on a large scale, and 
by that time there is no doubt that 
every garage owner here will want 
to fall in line,” Howe stated. 





Hermann Named to Head 


Portland Service Men 


PORTLAND, Ore. — Ed Her- 
mann, service manager for Olsen- 
Francis Motor Car Co., was elected 
president of the Portland Automo- 
tive Dealers’ Service Manager’s 
Club. He succeeds J. D. Barnes of 
Roy Burnett Motors. 

Other officers elected were Mil- 
ton Bloom of Community Motors, 
vice-president, and Neil Newhouse 
of Cohen-Anderson Motor Co., sec- 


retary. 








USED CARS—SERVIc 





Tulsa Dealers 
Go All-Out for 


Service Profits 


TULSA, Okla.—Tulsa’s new cq; 
dealers are expanding their service 
facilities to create the finest main. 
tenance setup for motor cars jp 
the city’s history. Most of the 
major dealers have announced new 
equipment programs and a de. 
cided advance in service busines; 
has already been felt locally. 

A number of the local dealer; 
are joining in a co-operative adver. 
tising and promotion plan to boost 
service in accordance with their 
plans to provide business to re. 
place almost non-existant car sales 
here, the condition due entirely to 
unavailability of even good used 
cars not to speak of new cars. 

Sponsoring the co-operative serv. 
ice drive are: Adams Motor Co, 
(Ford), Downtown Chevrolet Co, 
Forster-Clark Truck Co. (GMC), 
Forster-Wilson-Riggs, Inc. (Chrys. 
ler-Plymouth), Greenlease - Ledter. 
man, Inc. (Cadillac - Oldsmobile), 
Fred Jones (Ford), Wat Henry 
(Pontiac), Mid-West Chevrolet 
Corp., Rogers Motor Co. (Chrysler. 
Plymouth), Wilkerson Motor Co, 
(De Soto-Plymouth). 


Steel Production 
Drops Slightly to 
95.9% of Capacity 


NEW YORK.—Steel mills oper- 
ated in the past week at 95.9 per- 
cent of capacity, the American 
Tron & Steel Institute reported last 
week, the rate showing only a 
slight drop from the previous 
week’s 97 percent despite impact 
of the captive coal mine strike. 

A month ago operations were at 
99.9 percent of capacity, and a year 
ago at 96.6 percent. 

Effect of the coal stoppage was 
cushioned to some extent, steel 
circles said, by the action of one 
leading company in shutting down 
a number of furnaces for repairs. 

Another factor tending to limit 
the influence of the strike was the 
fact that many of the steel pro- 
ducers were able to draw upon coal 
stockpiles. 
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Youngstown Area 
Drops Again 

YOUNGSTOWN, O. — The in- 
creasing shortage of scrap forced 
further curtailment of steel output 
in the Youngstown district last 
week, and the operating rate 
dropped to 92 percent of capacity, 

With the captive coal mine strike 
ended, two Youngstown district 
blast furnaces and four  open- 
hearths, which suspended opera- 
tions last week due to the fuel 
shortage, are back in operation 
again. 


Ford Boats Join 
U. S. Cargo Fleet 


DEARBORN.—Ten vessels of the 
Ford Motor fleet, five of them 
ocean-going ships, have been as- 
signed to haul national defense 
cargo, the company announced last 
week. 

These vessels ordinarily are used 
to transport raw materials and 
manufactured parts to and from 
their home port at the Ford Rouge 
plant. They were released for 
coastwise service by the company | 
to help ease the big defense ship- | 
ping problem faced by the Mari- 
time Commission. Although they | 
will receive their shipping orders | 
from the commission, the vessels 
will be manned by Ford crews. 

Ford officials said the cargo to 
be hauled by five of the ships 
along the Eastern Seaboard will 
consist largely of manganese ore, | 
sulphur and other raw materials 
vital to defense industries. The 
vessels will ply between ports on | 
the Atlantic coast, Gulf coast and 
the Caribbean Sea, 


New Washington Office 


BRISTOL, Conn.—New WashingtoD | 
office of New Departure division, mat- 
ufacturers of ball bearings, is in Na- 
tional Press building, in charge of 
Alwin A. Gloetzner, special represel- | 
tative, it was announced last week. 
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——E EE AUTOMOTIVE NEWS, DECEMBER 1, 1941 (1069 )—17 
Actual top and bottom prices on 1941, 1940, 1939 and ADVERTISED Dealer; Indianapolis — Times; Detroit — News; Chicago 


1938 used cars as advertised in local newspapers. . s — Herald-American; Jacksonville —Journal; Dallas — 
Used Car ‘Selling Prices News; Kansas City—Star; Minneapolis—Star-Journal; 


SEDAN prices only used in this comparison. News- 
papers used: Boston—Globe; New York—Times, Journal Denver—Post; Los Angeles—Examiner; San Francisco 
For Week Ending Nov. 16th —Examiner. 


American; Philadelphia — Bulletin; Cleveland ~ Plain 
(Copyright 1941—Automotive News) 














MAKE Boston New York Phila. _Clev’d _Ind’polis Detroit | Chicago Jacksonville Dallas Kan. City Minn’polis Denver Los Angeles San Fran. Natl. Avg. 
Buick Series 40 Special ’41] 1075-1045| 995- 795|1045 | 945 |1095 «| 1097- 935| 995 —«| | 1095 | 950 ~—_—*|1065- 950]1140 | | 1200-1165 | 1058- 978 


— EE ee on en —_ SD 
"404 845-795 | 825- 795| 795- 626| 825- 795| 765 | 695 | 795- 695| 875- 699| 895 I = | 775 | 849 |_ 795 | 895 | 816- 734 
a aaiaiemmnietih 30] 615-595 | 575 | 625- 585] 645- 595 | | 549- 469| 645- 445| 675- 449] | 650 | 675- 645| 699- 545| 745- 725| 646- 556 



































| 

| 

Nash Ambassador Six 41] 975-875) Ss | 799- 795 | l | 
9, 

Deen en 


| 
| 
| 
| 850 716- 620 
| 
| 





"38]__545- 445| 575- 420| 475- 465| 495- 445| 625 485- 349| 475- 415 398 as 545- 445| 575- 495| 525- 495| 645- 525) 522- 450 
Cadillac 60 Special al ; | | | | 2195 | | | | | | | 2195-2195 
Renal | | | | | | | | 1288-1288 
39] 725 | ] | | 789 l ] | | a | cs 895 | 1045 l ot 
88] 600 
Chevrolet Master Deluxe ’41] | 695 | 795- 695| 745 | | | | 799 | 899 795 | 825 a 795 | | 895 = = 
ie (Master 85) '40] 5 | | 645- 545 | | 595- 550| 529 | 645- 565| 645- 549| 725- 699| 695- 660| | 725- 599| 575- as 695 | 648- 590 
. "89 ie = 465 | | 445- 395 | | 525- 450| 495- 445| 495- 475| 497- 495| 525- 475| 575- 525| 656- 450| 568- 445) | 518- 462 
(Master) 88] 425- 345 395 445- 350| 295 395- 345| 395 450- $25| 445- 389 421- 351 
ChevroletSpecial Deluxe '41] 865- 785| 799 | 845- 783| 795 | | 875- 685 | | 895- 747| 895 | | 775- 749 897- 745 | 850- 750 
~~ (Master Deluxe) °'40] 695- 595 | | 595 | 645- 685| 675- 595| 599 | 575- 525| 645- 597 | | 695 | 725- 695| 745- 695| 765 | 825- 725| 682- 633 
° "394 525 | | | | 565- 445| 525- 425| 475 | | 495- 494| 595 | 595 610 548- 455 
(Deluxe) °38 425 425 415 335 426- 295 469- 449| 495- 465 427- 403 
Chrysler Royal "41 | | | | 975 | 1045 | 1095 | 1198 | | 1078-1078 
"404 725 | 785 | | | 695 | 675- 625| 787- 775| | | 745 | 835 | 745 | |_749- 700 
"394 645 l | 595 | | 545 | | 505- 445| 595 | | 595 595- 445, 
88) 470- 345 450 465 445 400- 365 499 | |_ 455- 855 
De Soto "aif 925- 845| | | | | 999- 825 | | | | 962- 835 
"404 725- 665 | | | 745 | 795- 725| 695 | 695- 569 | | | | | 795 925- 795| 745 164- 688 
39] | 445- 395| 515 |_ 595 | | 525- 475| 495 | | | | | 599 685- 675| 745 576- 515 
"885 445- 425| 375 | 465 | | 450- 375 | | | | 495 | | | | 446- 400 
Dodge "al 925 | 1045- 895 | | 945 | 945 | 895- 825| 875- 845| 897 | 925- 895| 925 | 1095 | 1025 | 1095 | 966- 865 
40) 765- 625| 895- 575| 685- 595| 725 | 745- 595| 595- 535| 695- 500| 595 | | 750 | 745- 649| 750- 689 | 720- 595 
39] 575- 485 | 539- 450| 485 | 525 | 495 | 495 | 597- 489| 525- 495 | aa 545| 615 | 625 635 | 505 562- 498 
"88 465- 425| 375- 365| 420- 365| 500- 475| 445- 399| 395- 279| 406- 3$25| | 448- 365 | | 425 | 475 | 475- 375 | | 488- $75 
Ford V-8 Special “ij 65 =| | _ | 695 | | 675 | 735 | | | 699 | | | | 775 | 712- 712 
ae (V-8 85") 40) 585- 475| 507 «|: 589- 545| G00- 495| 635- 545| 599- 425| | 597 | 565 | 645- 545| 565 | 735 | | | 610- 505 
pa . "S95 450- 350| 497 | 475- 410| 475 | 375 | 450- 365| 375- 365| 495 | | 459- 395| 489 | 545- 495| 445 ] | 461- 397 
“ "884 375- 200] | | | 295 | | $25- 265 | | 365 | | 465- $25| 442- 345] | | 378- 284 
Tord V-8 Super Deluxe 41) 775- 695|.. | 784-595| 895. | 825-775) 885-595|.. +(| 797- 749| 879- 745| 799- 775| 850- 765| 895- 790| 850- 765| 945- 895| 844- 740. 
Ford V-8 Super Deluxe 175- 695 | | 784- 595| 895 | 825- 775| 835- 595 | | 797- 749| 879- 745| 799- 775| 850- 765| 895- 790| 850- 765| 945- 895| 844- 740 
(V-8 Deluxe) “aI 675- 545 | | 445 | 645- 595 | 675- 595| 600- 475 | | | a 685- 595 | |_725- 695| 795- 599| 795 | 669- 593 
"89) 545- 445| fl | 495 | 495- 459 | | | | 529 _|_585- 525| 595 ] | 548- 476 
(V-8“85") °88] | | | $95- 205| 445- 350| 395- 345| | | | 475 | | 425- 400| 525- 495] | 448- 877 
Hudson Six "al 895- 845| 888- se | | | 829- 675 | | | 795 875 | 695 | | 699 | 1045- 845| 840- 764 
7) ee | 675- 495 | | 595 | 545- 495| 645 l | 675- 625| ! 745- ae 635 685 664- 561 
30] 665 =| (497 : | 445 | 495 | = 395| 495- oe ] | | | | 511- $95 
88] 525- 345] | $25 | 445 | 245 | 385 | | 325 oo | 360- 315 
Lincoln-Zephyr ai] | 1295 | | : : | : 1299 | | | | | 1385 : | 1826-1826 
"404 995 | 995- 795 | | | 895 769 | | | | | | | 945- 895 | | 920- 845 
*89] 645- 595| 648- 500 | | 679- 525| 550 | 595 | | 645 | 695 | 645 | 645 |_ 885 | 658- 540 
88] 555 | 465- 398 | | | 550 | | 350 | | | | | 495- 445| 6505 | 502- 422 
Mercury 414 945 | 895- 825| 795 | 795 | | 869- 845 | | 860 | 925- 875 | 985- 925|1155- 945| 914- 883 
"404 845- 795| 789- 575| 595 | 695 | 7 | 719- 665| 735- 635 | | 645 |_765- 695| 775 | 789 | 925- 745| 752- 685 
"$9) 550- 525| 565- = 590- 495 | | 59 | 585- 525| 550 | 509- 515| 565- 545 | | 745 | 504- 517 
l l | | 845- 800 1068 925 922- 828 
| S| 8S | GOG- G45 | 645-595) 745 ene el eee ee 
| | | 
| | | 
| 











40] | 665 | 695- | 645- 5 745 
*39] 525-495 | — ! | | | 525- 495 
38] i ! 445- 395 | | | | 486- 805 
Oldsmobile Six 419 1095- 845| 995 : : : 895- a 975- 875 | 995 | | | 975 | l | 1075 1000- 889 
40] 750- 725| 845- 650| 765- 595| 895 | 775- 695| 725- 645| 695- 595| 895- 595 | | 785- 695| 845- 735| 799- 795| | 965 | 812- 673 
*89]  595- 525 | | 545 | | 500- 489| 495 | 587- 449| 595- 565| 550- 429] 595 | 595 | 562- 491 
88) 475- 435) | 395 | 475- 445 | | $95- 300| 445- 345 | l | l | 525 | 499- 445| 595 | 476- 394 
Caen eee errr eee nnn nee 
Packard Six 41) 1045- 995 | | | | | | | | | | | | | | 1045- 995 
lel 40] 845- 725| 800 | 775- 685| 795- 745| 825- 745| 665 | 795 | 795 | 795 | 825 792- 125 
39] l | 575 l | 695 | 539 l l | 695 | 635 | | | | 628- 628 
*88) 495- 435 415 545 645 575 | 547- 485 
Plymouth 41] 795- 735| 800- 695| 695- 675| 795- 745| | 795- 625| 795 | | 765 | 825- 800| 795 |_ 765 | | 788- 712 
40] 665- 565| 675- 495| 656 | 695- 675| 550 | 595 | 645- 485| 695- 499| 648 | 695- 665| 545 | 625 | 633- 564 
*89] _550- 425| 495- 375| 365- 350| 495 | 475- 375| 495- 375| 425 | 495- 475 | | 575 =| ~579- 445| | | 595 | 504- 403 
$8] _450- 395| 397- 235] 460- 295) 445- 365| 425 275 329- 275 365- $25| 425 425 , 400- 815 
Plymouth Special Del. 41 945- 750| 895- 725| 725 | 865- 825| 825- 795| 825- 595| 850 | 895- 749| 898 | 825- 795| 865- 725| | 850- 795| 985 | 865- 750 
(Deluxe) 40] 695- 595| 675- 627| 540- 495| 695- 675| 645 | 585- 529| 625- 495 | | 645 | 695- 595| 645 | 695 | 699- 695| 795- 745| 664- 606 
$$ $$ — eee aa | aOR. 44% | ROG. 495| 525 ©6”-—S»|:~dSd&5BB- 3791 525- 425| °° +| | 565 | 645. | 680-6555| | 5685 | 477- 460 
“ *39) _545- 465| 497 | 495- 445| 595- 495| 525 | 525- 379| 525- 425 | | | 565 | 645 | 680- 655 | | = | 477- 460 
“ "$8 425- 375| 345 385- 365 375 275 375 435 «| 390- 870 
Pontiac Six 41 975- 895| 925 | | 995 |_ 895 | 895- 845| 950- 895 | |_ 995 | | 925 | | os 950| 961- 895 
40) _715- 735| 725- 695| 735- 565| 825- 775 | | 695- 645| 795- 595 | | 745- 545| 775- 695| 750 | 895- 695| 895- 695|1000- 725| 800- 670 
—— *g9 595- 545 | 487- 485| 435 | 525- 495 | l | 425 | 569 | 565- 525| 545 | | 575- 565| 595 695 | 546- 528 
88585 - 545 | 487-485 | ARO en eee | 
38] 475 487 l 445- 435| 495- 425| 399- 395] 395 |_ 495 | 345 | 475 | 485-475] 445 | 475- 345] | 451- 415 
695 | | | 845 | 898 818- 813 
Studebaker Champion 41] | | | | | | | | | | 
OO eo Ll Z ~ | | §99- 575) 600. | 64 : 
: 40] 525 l l | 550 | | 575 | 595- 565 | l l | 599- 575| 500 | 645 | 570- 570 
$$$ aa Os . 
475- 415 525- 495 | 495 485- 455 
925 | | | 836- 767 
Studebaker Commander ’41 | 787- 767 | | | 795 | | | | | | 
Sooo | :—C*srY*=‘<i=iCti‘(‘cQ”]”!W!”!”!”*d;CtO!CdYCO”~‘“C(i‘(‘CCS!!CLCOOD!UCUTCU!™!UC«@SCO~;~*Y E . 
mT | 597 | | 745 | 695 | 745 | 795 | | 895- 825| 895- 825 
Lae | |! Cdl aC] - amon " 2 
| 495 | 475 | | 595 | 555 


39] 525 | 497 
aoa a rr —* 
595- 595 
Win -_ | | | 595 | 595 | | 
ys-Americar a ! : 68 i i 425 465 i 475 l | 470 ] 474- 474 
| | |_ 395 395 | | | | 395- 395 


mi | — | | | J | |_ 299 | 250- 245| 275- 245 
National Average, All Makes, Nov. 16—$688-$623 


National Average, All Makes, Nov. 9—$676-$618 











tion of metropolitan newspapers nationally, are compiled exclusively by Automotives News as a copyrighted feature. 
Used Car Selling Prices, ae aévertign’ & Cee arene bomen prices have been compiled from published figures to establish the trend of the market and the resulting national 
As to the first time anyw index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used C i in Pittsburgh, Cincinnati, St Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week. 
se ar prices ir ; , st. , 














Automotive Washington 


Lewis Plays Directly Into Roosevelt’s Hands; 
Libyan Campaign Closely Watched 


By William Ullman 
Washington Correspondent 


ASHINGTON — 
7 With full White 
| House approval 
, and support, 
“a Congress raced 
; last week at 
we breakneck 

. speed to place 
' upon the statute 
books a legis- 
lative enactment which is de- 
signed to halt the flood of strikes 
in defense industries. Three 
months ago, the odds against the 
passage of that kind of a law 
were heavy. The changed at- 
mosphere here with respect to 
labor and defense was precipi- 
tated most largely by John L. 
Lewis. 

Observers in Washington who 
follow events closely and who 
analyze developments carefully 
to find in them clues of courses 
to come, believe that by his 
tactical blunder Lewis has 
Played directly into the Presi- 
dent’s hands. They believe that 
as a result of the pending leg- 
islation and the general public 
attitude of resentment, the 
country is due for a _ period 
(short perhaps) of relative 
quiet on the labor front. 

But these observers do not be- 
lieve for one moment that John 
L. Lewis has been definitely and 
finally relegated to the back- 
ground. They see in him a man 
who has, in his own view, suf- 
fered defeat and humiliation; a 
man who has been the butt of 
almost universal press condem- 
nation and “martyrdom”; and a 
man of imperious and dictatorial 
nature who has come off second 
best in a struggle with his bit- 
terest enemy. 


All-Out Battle 


Will Come 


Observers in the Capital who 
know Lewis best have no illu- 
sions on the score of the perma- 
nence of his retreat. Whatever 
disposition is made of his de- 
mands in the most recent coal 
strike, whatever else happens 
with respect to labor, legislatively 
or organizationally, they declare 
that Lewis will never forget and 
never forgive this latest episode. 
They declare that Lewis will re- 
turn to the wars, and that when 
he does in the future it will be 
an all-out battle. 

Lewis is not the man, they 
continue, to accept any set- 
back with inner composure. He 
is above all else—and this even 
those who dislike him most 
ardently admit without hesita- 
tion—a finish fighter. Lewis 
does not regard his fight with 
F.D.R. finished by any means; 
nor his continuing vendetta 
with those whom he excoriates 
with a rolling basso profundo 
as the “enemies of the house of 
labor.” So, the word from 


Niles to Head Portland 


Automotive Trades Assn. 

PORTLAND, Ore.—Rance Niles 
of Rotoway-Rance, Niles, Inc., was 
elected president of the Portland 
Automotive Trades Assn. at the 
annual meeting of this mainte- 
nance organization. 

Other officers, directors and de- 
partment vice-presidents chosen 
were: First vice-president, B. W. 
Gates; second vice-president, N. A. 
Nelson; secretary, John M. Bates, 
Bates Motorramp Garage, and K. 
R. Crookham, Wiggins Co., treas- 
urer. 


-—WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 

WANT AD DEPARTMENT 


Automotive News, Detroit 
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Washington is: Watch Lewis. 
He may be more or less in the 
background for a while, but it 
will be fallacious in the ex- 
treme to assume that he is out 
of the picture. 

A showdown is coming. It is a 
showdown brewing for years and 
involves issues of the most far- 
reaching national importance, 
touching the very heart of the 
American system. But it is a 
showdown which, because of 
Lewis’ tactical error, his bad 
timing, his misreading of the 
zeitgeist, has been postponed. 
But the postponement, the Capi- 


tal’s most thoughtful observers. 
-are convinced, is only temporary. 
” ” * 


Report 
On Inflation 


A real service has been rend- 
ered by The Wall Street Journal 
during the past several weeks in 
its series of articles written by 
nine competent experts on the 
subject of inflation and what to 
do about it. At the conclusion of 
the series, The Journal sum- 
marized briefly the consensus 
which was that certain steps 
would restrain much of the pros- 
pective rise in prices. These the 
financial newspaper cited as 
follows: 

1 Reduction of the people’s 

purchasing power by in- 
creased taxes and savings to 
be invested in defense bonds. 

Direct control of prices 

along lines now followed by 
Price Administrator Leon 
Henderson. Such efforts should 
be extended to wages and farm 
prices. 

Cut non-defense expendi- 

tures. 

Also, the experts agreed that 
inflation is already with us and 
that more of the same is on the 


way. 
* * * 


Libya Campaign 


Watched 


Administration higher-ups do 
not conceal the anxiety with 
which they are watching the 
British campaign in Libya. It is 
pointed out that the British have 
piled up large stores of lease- 
lend goods over a period of 
months in anticipation of this 
drive and that for the first time 
they are meeting the Axis on 
terms which they admit to be 
ones of equality or superiority. 
At the same time they have had 
the element of surprise on their 
side in the launching of the of- 
fensive. 

Without minimizing the 
strength of the forces opposed 
to them, these observers feel 
that the British must win a 
smashing victory in Africa. 
Their failure to do so, it is de- 
clared, would mean more than 
continued military stalemate in 
the desert. It would mean a 
heavy blow to morale. This 
drive is viewed here as the first 
accurate laboratory test of the 
striking power of British land 
forces. 

Much, in many varied direc- 
tions, will depend upon the out- 
come of the present campaign 
over the trackless wastes of north 
Africa—and what happens at Sidi 
Rezegh may mean tremendously 
much to Detroit and ten thou- 
sand other American communi- 
ties. 

+ * * 

CAPITAL JOTTINGS: Staff of 
National Automobile Dealers 
Assn. will find plenty of hard 
work to do here in Washington— 
not the least of which will be 
trying to find a place to live in 
this over-crowded town... . Fed- 
eral security agency reports that 
more than 250,000 additional 
workers are to be hired by March 
1, while 67,000 are expected to be 
laid off, in 9,000 defense manu- 
facturing plants. More than 70 
percent of the expected layoffs 
were reported by automobile and 
automobile equipment companies. 

. Federal employes are seek- 

ing upward salary adjustments 
to meet rising living costs but 
no Congressional action is ex- 
pected until after the pending 
price control bill is disposed of. 





OLDSMOBILE ZONE managers from the eastern region, includin 


Detroit, 


Cleveland, Cincinnati, Buffalo and Indianapolis, convened in Detroit Fast week 
for a conference with Oldsmobile’s new general sales manager, H. A. Trevellyan, 


and other factor 


meetings planne 


season. Photo shows: James Berry (standing), Detroit zone manager; 


executives. The Detroit session was the second of a series of 


, the coming js 
by Trevellyan to discuss Oldsmobile policies for the @|is made, you will never have any. 


DeBarry, Cleveland; Trevellyan, and D. A. McIntyre, Oldsmobile zone manager 





Nothing to Get Panicky Over, 
Avers Md. Dealer 


By Joseph M. Hess 
Staff Correspondent 

BALTIMORE. — (UTPS).— “We 
are playing the game from day to 
day. The situation is strictly specu- 
lative, and there is nothing to get 
panicky over.” 

Thus H. Dorsey Shipley, presi- 
dent of Oriole-Pontiac Co. here 
and treasurer of Automobile Trade 
Assn. of Baltimore, sums up his 
slant on the present situation in 
which dealers find themselves. 

“Last December our quota was 
125 cars and we delivered 81,” said 
Shipley. “This December our quota 
is 41 and the uncertainty of get- 
ting cars throughout 1942 would 
cause even the most sanguine 
optimist to stop and think. 

“There is nothing to make us 
panicky and, when the head of a 
firm starts to get blue and pessi- 
mistic, the whole morale of his or- 
ganization is apt to be _ under- 
mined. What the Oriole-Pontiac 
Co. has done is to curtail its sales 
forces from 15 to 11 men. We let 
out four of our men who had not 
been with us for long and this has 
made it better for the 11 who re- 
main. We have inaugurated a 
policy of keeping one salesman on 


Cameron 


(Continued from Page 2) 
the material it displaces was itself 
once an alternate or ‘substitute’ 
and, third, the only real difference 
the use of alternate material makes 
is that usually it costs more. 

“‘Then tell me this,’ one may 
ask, ‘If these alternate materials 
are so good why doesn’t the gov- 
ernment use them and let industry 
go on as before?’ 

“This is a good question, and 
here is the answer: This defense 
program is a race against time. 
For general supply the govern- 
ment must use the processes and 
materials already established — it 
must get all available industrial 
equipment into operation as_ it 
stands—immediately! Consequently 
it uses the materials the majority 
of our machines are built to han- 
dle. Had this emergency occurred 
several years ago when American 
industry was tooled to use the 
present alternate materials, the 
government, of course, would have 
used them. And for special supply, 
that is, for important military 
equipment, only certain materials 
can be used for which there are 
as yet no substitutes. 

“As citizens, we should think 
twice before we slow down the 
country’s necessary economic cir- 
culation by unfounded doubts 
about the quality of American 
goods. Honest, well-known and re- 
sponsible manufacturers may have 
to charge a higher price because 
of higher costs and smaller vol- 
ume, but certainly they will not 
produce a lower quality.” 


Pontiac Zone Shift 

SALT LAKE CITY.—The inter- 
mountain area of the Pontiac sales 
division has been reorganized and is 
under the jurisdiction of the San 
Francisco zone instead of the Denver 
zone, it was announced after a meet- 
ing of Pontiac dealers from Utah, 
Idaho, western Wyoming and eastern 
Nevada here last week. The dealers 
met C. C. Curries, San Francisco, new 
zone manager for the intermountain 
area. Thomas M. Ray, regional man- 
ager, announced that later cars will 
be shipped from Los Angeles to the 
intermountain area. 


the floor instead of two. Current 
conditions are not conducive to 
big floor business and, by keeping 
but one man on the floor, it re- 
leases the activity of the other so 
that he can go out and plug for 
business. 

“Frankly,” continued Shipley, 
“our net profits during November 
have been better than we have 
ever before enjoyed on a similar 
volume of business. But our or- 
ganization is geared up as a high- 
powered team and enjoys bringing 
in volume. We have in the past 
always employed promotional tac- 
tics to forge ahead in our sales 
and, with such few cars on the 
floor and the prospect of getting 
sufficient stock to meet our normal 
needs, we simply sit tight and get 
our profits on the trade-in as well 
as on the new-car business. Our 
position is such that there is no 
real cause for alarm because our 
service and parts departments are 
enjoying a healthy growth. 

“There are some who hold the 
opinion that cars will be plentiful 
but I do not share this view and 
the dealer who sells cars and has 
no service or parts to offer the 
public, may find the going fairly 
tough. 

“The live dealer finds himself 
today in a position where he can- 
not employ all of his energy to 
further the growth of his business. 
True, profits may be materially in- 
creased but the go-getter wants 
sales. His organization cannot 
function with all of its power if 
he is backed by the constant feel- 
ing that the firm has a tendency 
to hold down sales because there 
is no certainty of a stock replace- 
ment. Business has been none too 
good, but this is largely of our own 
making. We did a very large 
volume in 1941 and some of the 
1942 demand has been supplied. 

“But our boys are on their toes 
and are just waiting for the word 
from me to go out and dig for 
business. They would bring it in 
but it is rather difficult to give 
them full encouragement to do so 
until we know a little more about 
future deliveries than we do today.” 


Philco Net Up 


PHILADELPHIA.—Consolidated 
gross sales of Philco Corp., exclusive 
of its Canadian subsidiary, amounted 
to $19,681,520 in the third quarter of 
1941, as compared with _ $15,417,352 in 
the corresponding period last year, it 
was announced last week by James T. 
Buckley, president. 
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Dealers tell me... 


(Continued from Page 3) 


ness that will continue to exist, 
but you will place yourself jn 
the position of having a lot of 
friends and customers predis. 
posed to doing business with yoy 
when normal conditions are re. 


stored. 
+. * * 


Dealers Must 


Be Merchants 
vc can do longer survive mere. 
ly as an automobile agent. That 
makes you too dependent upon 
your factory. You can survive a; 
an automobile merchant because 
then you will have based your ge. 
curity upon the allegiance of auto. 
mobile users. When this transition 


thing to fear. Your business ship 
will be headed in the right di. 
rection. You will be ahead of 
events, no matter what happens, 
You will be so interested in this 
aspect of your business and its 
relationship with people that you 
will not have time to worry and 
to alibi, for which there is _ per. 
haps more excuse now than ever 
before. Your energy will be de. 
voted to serving your share of the 
31 million automobile owners. You 
will get more than your share of 
new and used car business, and 
at a profit. 

People will continue going 
about their business of living, 
sleeping, working, playing and 
continue to carry on the varied 
activities which go to make up 
their daily existence. And the use 
of automobiles will continue to 
play a major part in their lives. 

Flexibility of program will 
keep you ahead of events. 

Foresight, backed by facts and 
experience, will set you in the 
right direction. 


Sales Drive On 


In New Orleans 


NEW ORLEANS.—To push lag- 
ging sales, four authorized Ford 
dealers last week joined in an 
educational program to prove that 
cash down payments required by 
government regulations are not 
necessary in most instances. 

In large newspaper advertise- 
ments, the dealerships pointed out 
that if a trade-in car is worth $327, 
no cash payment is necessary for 8 
new car at delivered price of $979. 
Similarly, it was shown how used 
cars could be purchased without 
cash down payment via trade-in 


| method. The program was spor- 


sored by Bohn Motor Co., Inc., New 
Orleans Motor Co., Inc., Fairchild 
— Corp. and Gonzales Motors, 
ne. 


Rulings of State Board 
In Labor Cases Final 


BOSTON. — Arbitration findings 
of the State Board of Conciliation 
and Arbitration are binding upon 
the parties concerned according to 
a ruling by the State Superior 
Court as announced here last week 
by Gen. Charles H. Cole, chairman 
of the board. 

Said to be the first decision of its 
kind in the state and regarded as 
having an important bearing on 
labor disputes, the ruling was given 
in a case involving the Becker 


Transportation Co., of Boston, and 
Local 995, International Brother- 
hood of Teamsters. 


THIS IS THE two-tone version of Plymouth’s new station wagon for 1942, 


noticeably lower and wider, and built with 


illars of ash double-anchored 


a waering of oak. Extra comfort of Plymouth’s passenger car ride is stres 


in this ‘ 
interchanged. 


ar of a hundred uses.” Both rear seats 





can be quickly removed o 
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where your own personal opinion 
and forecast for our wholesale and 
retail business.” 

* * * 


THE ANSWER: I am glad that 
Earl Platt asked me for dealer ex- 
periences during the first world 
war because it gives me a chance to 
reminisce a little and point out 
how the conditions in the world 
and in this industry are so much 
different now than then. 

Talking about dealer problems 
is hardly the province of “Sparks,” 
since such subjects are adequately 
and significantly covered in the 
column written by John O. Munn, 
“Dealers Tell Me,” an AUTOMOTIVE 
News weekly feature. Munn has 
lived with dealers for more than 
30 years and is well acquainted 
with their experiences. Quite re- 
cently his column has given the 
experience of oldtime dealers dur- 
ing the first world war, including 
revelations from such oldtime lead- 


ers among dealers as Henry 
Kittrell of Mobile, Ala.; C. A. 
Morris of Waterloo, Ia.; A. B. 


Smith of Portland, Ore.; Bill Hugh- 
son of San Francisco and Fred 
Vesper of St. Louis. 


* * * 


PERHAPS it would be interest- 
ing to many dealers who are in 
business now, as well as to the 
dealers who were in business dur- 
ing World War I, if I were to re- 
cite some of the history and con- 
ditions which existed in the in- 
dustry then as compared with the 
facts now, to indicate that the 
experiences gained during World 
War I are of little use to the 
operator who is faced with meet- 
ing conditions as they exist now 
or will develop in the immediate 
future. 


Perhaps the first recorded data 
in this industry was the census of 
manufacturing in 1899 which shows 
there were 57 establishments em- 
ploying 2,241 wage-earners making 
automobiles. Their output during 
that year was 3,700 vehicles, and 
in addition 174 more automobiles 
were made in factories primarily 
devoted to the manufacture of 
carriages and wagons. Of this total 
of 3,874 cars in 1899, most of the 
vehicles were probably electric 


cars. 
* * * 


FROM THAT date until 1917— 
the year of our entry into the war 
—many changes had taken place. 
But as I look back now, the in- 
dustry then was only in its in- 
fancy. Installment selling was not 
at that time in general use. The 
used car was not a problem. Deal- 
ers did handle a few used cars, but 
mostly of their own make. Annual 
production had grown so that in 
1917 the total was 1,868,947. There 
was a total registration at the end 
of 1917 of 4,983,340 vehicles. It is 
estimated there were only about 
17,000 dealers as compared with 
the 42,000 dealers now, and a total 
of 32,000,000 registration. 


Several years previous to our 
entry into the last war, the auto- 
mobile industry volume had been 


Traffic Deaths Reach 


High Mark in Britain 
WASHINGTON. — Sharp in- 
crease in the number of fatali- 
ties on Britain’s highways since 
the outbreak of war is a matter 
of grave concern to British gov- 
ernment authorities, reports to 
the U. S. department of com- 
merce reveal. Since the begin- 
ning of hostilities no less than 
18,000 people have been killed 
in road accidents, a total which 
compares with the pre-war av- 


erage of 6,500. 
Of those killed, 10,000 were 
adult pedestrians, 2,800 cyclists 


and 2,400 motor-cyclists, with 
the remainder children. A _ re- 
cent official study indicated that 
the main causes for the three- 
fold rise in road fatalities were 
the heavier character of the 
present-day traffic, faster driv- 
ing, lowered driving standards, 
curtailment of the number of 
traffic police, black-outs, and 
the poor mechanical condition 
of many of the automobiles and 
trucks. 
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rapidly increasing until 1917 it 
reached a total of 1,868,947 cars as 
compared with the nearly 5,000,000 
this current year. This volume in 
1917 and several years preceding 
hardly tells the story because, of 
the total production of 1,868,947, 
almost half or 735,256 were pro- 
duced by Ford. 


* * * 


OLDSTERS will remember the 
fact that in 1917 Ford had a car 
listed at $360, while the compara- 
tive prices just above were: Chev- 
rolet, $635; Dodge, $785; Maxwell, 
$745; Overland, $795. Whatever ef- 
fect the last war had on dealers, 
it had more of an effect on Ford 
dealers and Ford products than 
all the rest of the manufacturers 
put together. Compared with sell- 
ing Ford cars in that particular 
period of this industry, there is 
hardly any relation to selling Ford 
and other makes of cars now, so 
many other variables have entered. 
For instance, in spite of the huge 
Ford percentage of the industry in 
1917, there were a hundred other 
passenger car manufacturers com- 
peting at that time, instead of only 
eight manufacturers now or a to- 
tal of 17 makes if we want to 
count all the divisions separately. 

* * * 

THE NATIONAL Automobile 
Dealers Assn. came into being that 
year, especially for representing 
dealer interest in Washington and 
to attempt to avoid excess taxes 
and curtailment. These dealer 
groups were successful in that they 
kept the excise tax down to 5 per- 
cent and, while there were some 
restrictions put on the industry in 
1918, the armistice was signed be- 
fore it really had much effect upon 
dealers. The total production for 
1918 was 1,553,637 and the registra- 
tions totaled 6,146,617, 23 percent 
up from 1917. 

Another thing that is different 
now as against 1917 is that in 1917 
over 90 percent of the production 
was open cars. Now there are no 
open cars, unless you want to 
count convertible coupes and se- 
dans open cars, and they only 
amounted in 1940 to 2.85 percent 
of the total passenger car pro- 
duction. 

World War I was a trench war— 
manpower was needed. The new 
conflict, however, is a war of ma- 
chines and the ability to produce 
mechanized equipment will ulti- 
mately decide the issue. For that 
reason, now the automobile manu- 
facturers are being called upon 
more than ever to produce the 
implements of war. Therefore, as 
the defense program proceeds, the 
industry will doubtless be called 
on for more and more defense 
materials. United States automo- 
bile manufacturers have always 
produced 80 percent of the world’s 
motor vehicles, and when these 
same manufacturers’ production 
facilities are converted to war ma- 
terials, the American defense pro- 
gram, as compared with the 
world’s, will be on this same per- 
centage. 

It must be remembered, too, that 
of the 20 percent of motor ve- 
hicles not produced by American 
manufacturers, many of them 
were manufactured in England, 
France and other countries whose 
facilities are not now available to 
the Axis powers. 

* @ & 

LET ME point out that during 
the first world war, with only 
6,000,000 cars in use, automobiles 
were not the essential item in 


American economy that they are 


now. Since that time, the location 
and relationship between cities and 
suburbs have been changed. Good 
roads have been developed. Agri- 
culture has been mechanized. A 
large number of cities are now 
altogether dependent upon auto- 
mobiles and buses as a means of 
transportation. 

But, for the best thought as to 
the repercussions and effect upon 
automobile dealer operations, I re- 
fer all dealer inquiries directed to 
me to the running discussion 
covering this very subject in the 
“Dealers Tell Me” column. It con- 
stitutes a continuing discussion of 
dealer problems and opportunities 
as each set of new conditions ap- 
pears above the horizon. 


Now and Then... 
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FIRESTONE, EDISON, FORD 
(No. 17 in this series) 


A DINNER DANCE in New York on Nov. 17 of this year, given in 
honor of Elizabeth Firestone, daughter of Harvey Firestone jr., made 
possible No. 17 in this “Now and Then” series. .. . Among those present 
on this occasion and caught by the camera were Harvey Firestone jr., 
Gov. Charles Edison of New Jersey, and Edsel Ford, shown in this order 
in the above illustration. The picture below shows the fathers of this 
trio, famous as pioneers in the automobile industry, in this order: 


Henry Ford, Thomas A. Edison, and Harvey Firestone sr. . 


s « cane 


father, like son applies in this case. Henry Ford still carries on as 
founder of the Ford Motor Co., with his son Edsel as president; Harvey 
Firestone sr. has passed along and his son Harvey jr. is president of the 
Firestone company. Death also has claimed Thomas A. Edison, but his 
son Charles has become a prominent political figure and is governor 


of New Jersey. 


Possessing a great sentimental value is the picture below of the three 
fathers, because it recalls the intimate friendship that existed among 
the three and the vacation tours they used to take along with John 
Burroughs, the naturalist and author, now dead, ... It was at the San 
Francisco world’s fair in 1915 that these vacations were started by the 
cronies. The practice was to drive 60 or 75 miles a day and camp for 
the night, sorta roughing it.... New England was their favorite stamp- 
ing ground. One year they had President Warren G. Harding along as 
their guest; another time they were entertained by President Calvin 
Coolidge in Vermont. These trips were kept up until 1925, after which 
the rendezvous was in Florida at Edison’s winter home until the great 


inventor died. 





Definite Action Expected Soon 
On Anti-Strike Legislation 


By Harry A. Williams 
Associate Editor 

DETROIT. — With congressional 
committees drawing up a form of 
anti-strike legislation that would 
stand a chance of being enacted, 
reports from Washington last week 
indicated that definite action would 
be forthcoming this week. 


Both Senate and House com- 
mittees late Friday approved 
measures to curb tieups in defense 
industries and indicated that the 
proposals would be submitted this 
week. 


The Senate bill would broaden 
the powers of the President to 
seize struck plants or mines, make 
labor conditions status quo in those 
plants taken over, and set up a 
special board to negotiate wage 
disputes in industries under gov- 
ernmental control. 


The House bill, while favoring 
voluntary settlement of disputes, 
would authorize the National De- 
fense Mediation Board to compel 
a 60-day cooling-off period while 
negotiations are under way. Presi- 
dential seizure of plants was also 


Trucks Pay 25 Percent 
Of Tolls on Turnpike 


HARRISBURG, Pa.— (UTPS).— 
Trucks, comprising less than 10 
percent of the total number of ve- 
hicles which used the Pennsylvania 
Turnpike during the first year of 
its operation, paid 25 percent of the 
tolls, it was revealed last week by 
the Pennsylvania Motor Truck 
Assn. on the basis of statistics 
compiled by the Turnpike Commis- 
sion. 





authorized in the House bill. 


Meanwhile, Philip Murray, CIO 
president, called a meeting of CIO 
representatives in Washington to- 
day (Monday) to begin the fight 
against any repressive labor legis- 
lation. 


In Detroit, at the final sessions 
of the CIO convention, Murray, re- 
elected by acclamation, called for 
cooperation in defending both 
America and labor’s rights. UAW 
continued to be a dominant factor 
in the CIO, with R. J. Thomas, 
UAW president, reelected a vice- 
president of the national body, and 
George F. Addes, UAW secretary- 
treasurer, reelected to the CIO 
national executive board. 


Demands 
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still hangs heavily over the busi- 
ness. 

“We have been taking it on the 
chin without saying a word, and it 
is time we did something,” a prom- 
inent dealer said. “For the biggest 
industry in the country, we are the 
poorest organized of any group,” a 
salesman said. “The factories get 
defense contracts that will help 
cover their overhead, but all we 
dealers get are taxes and practi- 
cally no information,” another 
dealer said. 

Following each meeting, it is pro- 
posed to have all the workers in 
each organization write letters to 
their congressmen asking if they 
have done anything, if not, why 
not, and when they are going to 
do something. Those who are mak- 
ing the plans feel that the con- 
gressmen coming up for election 
will pay more attention now to 
letters than during the past year. 
It is believed by many backing the 
movement for an accounting that 
there are enough automobile work- 
ers in the Boston area to turn elec- 
tions in some districts, particularly 
with some officeholders now out of 
favor with the voters who put 
them in. 

A few years ago one very strong 
politician in the motor district was 
active in passing a bill opposed by 
the motorists. That fall the auto- 
mobile people made a drive and 
ousted him in such a surprise move 
that it made a first-page story for 
the Boston papers. Very quietly the 
promoters of the present move- 
ment are laying the groundwork 
now. The results will be inter- 
esting. With several months to or- 
ganize, it can be spread to all New 
England and other states. 

The move is based on the fact 
that “when you have to alibi, you 
are on the defensive; when you 
are on the defensive, you are 
weak.” 

And with the $5 tax for the use 
of a car put over by Congress as 
a start, plus all the other motor 
taxes, without doing one thing to 
aid the industry, it should not be 
difficult to turn thymbs down on 
some present congressmen who 
seek election, it is believed. 
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Canada Rem»ves 
Restrictions ‘on 
Fuel Deliveries 


OTTAWA. — Restrictions on the 
delivery of gasoline to service 
stations, in force here since Sep- 
tember, have been lifted by the 
federal government, it has been 
announced in the House of Com- 
mons by C. D. Howe, minister of 
munitions and supplies. He said 
the restricted hours of sales for 
service stations will continue. 


A system of coupon rationing, 
which he announced recently, “will 
be introduced as soon as necessary 
preparations for doing so can be 
completed,” reported Howe. 

The munitions minister recalled 
his previous statement that the 
present system of rationing de- 


liveries of gasoline to _ service 
stations was unsatisfactory to 
operator or motorists, though it 


had been effective. 

Howe said the present situation 
still demands conservation of gaso- 
line and he appealed to the public 
to continue voluntary curtailment 
during the winter months. 
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Complete Market Coverage! 


A car for every buyer .. . lowest-priced to 
highest-priced. 


Quality! 
Public acceptance that has grown every year... 
year after year. 


Great Engineering! 


The whole nation agrees, “You get the good 
things first from Chrysler.” 
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Beautiful Styling! i 

The ability to create style leadership year} 
after year. i an 
his. gr 
Real Cooperation! a 
Factory personnel that understands the dealer’s| _ | 
problems and viewpoint. = 
10 
& e a 
Ever Increasing Ownership!|= 
Constantly growing owner group increases in 


dealer’s business in all departments. 8 





